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THE N. A. R. D. AND PHARMACEUTICALS. 


N the more recent of the notes issued from the office 
of the secretary of the N. A. R. D. there have 
appeared a number of letters from manufacturers of phar- 
maceutical products giving more or less cordial assur- 
ance of co-operation on the part of the several manu- 
facturers with that association. In some parts of Penn- 
sylvania a few of the leading manufacturers of pharma- 
ceuticals have practically blacklisted cutters at the re- 
quest of local associations, and the result will be watched 
with absorbing interest not only by the druggists in 
these towns, but by the manufacturers of pharma- 
ceutical preparations all over the United States. Indeed 
the manufacturers of pharmaceuticals will probably 
watch the results much more keenly and with more 
concern than the local druggists, for the outcome of this 
blacklisting in the first few cases where it is tried will 
furnish a criterion of what may be expected in the future. 
Retailers who ask a manufacturer to discontinue sales 
to any specified individual must not forget that in making 
this request they virtually assume on their part an obliga- 
tion to the manufacturer to protect him from loss, by 
preventing any other manufacturer from selling similar 
goods to the objectionable party. 





THE CHIEF DEFECT OF OUR PATENT 
. LAW. 


ENSUS BULLETIN No. 210, dealing with the man- 
ufacture of chemicals and allied products in the 
United States, which was the subject of editorial com- 
ment in a previous number of this journal, contains an 
interesting statement regarding the hampering influence 
of our inadequate patent law on the development of the 
chemical industries in this country. The report in ques- 
tion is the work of Prof. Charles E. Monroe, of the Co- 
lumbian University, Washington, D. C., and Dr. T. M. 
Chatard, his associate, acting as expert special agents of 
the division of manufactures of the Fwelfth Census of 
the United States. In this report the chief defect in our 
patent law is clearly pointed out. The trouble with our 
patent law is that no provision is made in it requiring that 
the protected article shall be made where the patent is 
issued ; the effect being that since it is often more profit- 
able to make the higher grade chemicals abroad than in 
the United States, foreign labor and capital are protected 
to the injury of the labor and capital of this country. So 
long as the demand for his article insures a sufficient 
price, the foreign patentee can make it abroad and ship 
it here, paying whatever duty may be demanded ; by sim- 
ply refusing to grant a license for manufacture here, he 
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is secured from all competition. Other countries may 
have refused to grant him a patent, which may even have 
become void in the original country, and the article be 
made by others ; yet under our laws, he, and he alone, may 
vend the article here. The situation is understood by 
few so well as the retail pharmacists of this country, and 
especially those doing business near the Canadian border. 

It is shown by the report that the English are suffer- 
ing from a similar condition of their patent laws, and are 
bestirring themselves to have the situation ameliorated, 
In fact, it is only England and the United States that give 
validity to patents worked out of the respective countries. 
In addition to a provision requiring that the subject of a 
patent shall be manufactured in France, the French patent 
law has in addition the following provision: “ The pat- 
ent shall be revoked if the patentee has introduced into 
France articles of manufacture made abroad and similar 
to those which are protected by the patent.” 

In this way France provides that, in giving to any one 
the protection of her patent laws, her domestic industry 
shall be fostered, and not, as in England and the United 
States, often injured and sometimes destroyed. Instances 
have occurred in this country where chemical substances 
once made here are no longer produced, because the for- 
eign manufacturer, protected by his American patent, 
has been able to make the domestic manufacture unprofit- 
able. 

A special committee of the Society of Chemical Indus- 
try who recently conducted a very thorough investigation 
into the workings of the British patent laws and their 
effects upon the chemical industries of Great Britain have 
made a rather startling statement of the effects of grant- 
ing British patents to foreigners without requiring domes- 
tic operation. The conclusions of the committee will be 
found in the Journal of the Society of Chemical Industry, 
1902, pages 212-301, but the importance of their findings 
is such as to warrant their reproduction here. The fol- 
lowing effects are traced to the inadequacy of the law: 

1. We foster foreign labor and assist in the development of 
foreign industries. 

2. As the introduction of a new article generally replaces 
another article hitherto in use, we throw out of employment 
a certain number of our own work people. 

3. Very frequently the foreign patentee has either not suc- 
ceeded in getting a patent in his own country or such patent 
has already run its course there, while his British monopoly 
remains in full force. The result is that we stifle invention 
and increase the prices of a number of articles by closing the 
doors to our own inventors and manufacturers, while our 
foreign competitors may make and vend abroad the patented 
article without any restriction or payment of royalty. 

The committee of the Society of Chemical Industry 
did not content themselves with merely emphasizing the 
evils complained of, they suggested a remedy. The report 
under consideration states that “ There is but one remedy 
for this vexed question which is both simple and effi- 
cacious—viz.: to enact that ‘A patent may be revoked 
if it be proved that an article patented is worked abroad 
and not in the United Kingdom, the onus of proof that 
the patent is worked, bona fide, in this country, resting 
with the patentee or licensee.’ ” 

There is more than a hint in this for the various 
committees on patent laws, trade-marks, etc., of our own 
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State and national pharmaceutical associations, and for 
such these remarks will have a special meaning. Some 
such provision as that proposed by the British chemists 
for inclusion in the patent law of Great Britain in the 
laws of the United States would materially aid the 
development of our American chemical industry, a point 
which is very effectively made by the authors of the 
interesting report from which we have quoted. 





URANALYSIS IN THE DRUG STORE. 


LSEWHERE in this issue we publish the successful 
paper in answer to the seventh question in our Sub- 
scribers’ Discussions, When and How Should Window 
Displays be Made so as to Attract Trade? Although 
the competition remained open for a brief period only a 
gratifyingly large number of manuscripts was received. 
We print a selection from the more meritorious essays 
which reached us in this way, with the prize-winning pa- 
per, the limitations of our space preventing a more exten- 
sive publication at this time. 

The subject to which we invite our subscribers’ at- 
tention in the eighth series of discussions, announced be- 
low, is one which will appeal particularly to those who 
are concerned with the development of the more profes- 
sional side of the pharmacist’s work. It has to do with 
the pharmacist as a public analyst and more particularly 
as an aid to the physician in diagnosing diseases. Many 
pharmacists have found it a source of profit as well as a 
means of elevating them in the estimation of both the 
medical profession and the public to undertake the ex- 
amination of any specimens of urine which may be sub- 
mitted to them for the purpose of determining the charac- 
ter and constituents of the urine, and to advertise the fact 
that they are competent to perform work of that kind. In 
selecting a topic for our eighth discussion, we have aimed 
to afford those pharmacists who have convictions founded 
on personal experience in uranalysis an opportunity to 
bring their opinions as to the value of a department of 
uranalysis in the pharmacy to the attention of their fellow 
pharmacists. In accordance with our custom we have 
framed the topic in the form of a question, which is— 

What Means Should be Taken to Advertise, Build Up 
and Conduct a Department of Uranalysis? 

We may suggest that the chief points for consideration 
might be: The reagents, apparatus and books necessary 
to the work, the furniture and arrangement of the room 
in which uranalysis is conducted, the making out of re“ 
ports, the question of fees and charges and means of ac- 
quainting physicians with the fact that the pharmacist is 
prepared and competent for the work. Answers to this 
eighth prize question must reach us on or before February 


20, 1903. 








UR readers will join us in our regret at learning that 
Dr. George W. Sloan, of Indianapolis, has been 
stricken with paralysis. His long and honorable services 
to pharmacy and his high personal character have made 
him known to and admired by a wide circle of the leading 
pharmacists of the country. 














PHARMACISTS IN LITERATURE. 


By Joun G. SCLATER, 
Edinburgh, Scotland. 
i 


ART I of this paper was published in the AMERICAN Drue- 
Gist for December 23, 1901, under the title ‘“‘ The Phar- 
macist in Literature.” The papers were originally 

presented to the Chemists’, Assistants’ and Apprentices’ Asso- 
ciation, of Edinburgh, Scotland, at different stated meetings, 
and afterward communicated by the author for publication 
in the AMERICAN Druae@ist. The present paper is the ful- 
fillment of a promise to “ show some pharmacists of the past 
who were ‘ dabblers’ in literature, and more especially as the 
the friends of literary men.” On account of its great length 
the paper is presented here in abstract only. 

When we begin to investigate we find that a great many 
more literary men began life as pharmacists or apothecaries 
than is at first sight apparent. Of course, those who attained 
to eminence and fame in literature forsook their first calling— 
literature having the paramount claim. Therefore in their 
biographies the fact of their having begun life as pharmacists 
is often altogether ignored or merely alluded to in passing. 
Also, there have been a great number of illustrious men who 
started life as apothecaries or pharmacists and who prose- 
cuted their studies so far as to become great scientists; men 
such as Newton, Scheele, rr:umphrey Davy and many more. 
It is not with these men, however, that I purpose to deal, but 
with men of letters who have been at one time or other phar- 
macists; and, in the second place, with pharmacists who have 
been dabblers in literature or the friends of literary men. 
This latter class only takes permanent place in our literature 
by being on terms of friendship with literary men. Some of 
these are immortal. So long as Boswell’s “ Johnson” is read 
—and I think one is very safe in saying that that classic will 
last with the English language—so long will we read and see 
that worthy and, diligent apothecary’s museum in Lichfield 
as it is presented to us in that peerless biography. 


BOSWELL’S JOHNSON. 


Let us look at a few of the apothecaries as they are handed 
down to us in the literature of the eighteenth century. The 
best way to read the history of any century is to read the 
life of any great man who helped to make the history of that 
century. To see the eighteenth century let us turn to un- 
doubtedly ‘ts greatest book, Boswell’s “ Johnson.” 

The day a young man is introduced to Dr. Samuel Johnson 
by James Boswell, Esq., is a never-to-be forgotten day. It is 
an epoch in his life. As we read our Boswell new avenues of 
iiterature are opened out to our view, each more seductive 
than the other. One could build a library—and no mean one— 
with Boswell’s “ Johnson” as the corner-stone. 

Here is a delightful sketch out of Boswell. ‘ We went,” 
says Boswell, ‘and viewed the museum of Mr. Richard 
Green, apothecary, here [Lichfield], who told me he was proud 
of being a relation of Dr. Johnson’s. It was truly a wonderful 
collection. both of antiquities and natural curiosities, and 
ingenious works of art. He had all the articles accurately 
arranged, with their names upon labels, printed at his own 
little press; and on the staircase leading to it was a board with 
the names of contributors marked in gold letters. A printed 
catalogue of the collection was to be had at a bookseller’s. 
Johnson expressed his admiration of the activity and dili- 
gence and good fortune of Mr. Green in getting together in 
his situation so great a variety of things, and Mr. Green told 
me that Johnson once said to him, ‘ Sir, I should as soon have 
thought of building a man-of-war as of collecting such a 
museum.’ Mr. Green’s obliging alacrity in showing it was 
very pleasing. His engraved portrait, with which he has 
favored me, has a motto truly characteristical of his disposi- 
tion, ‘ Nemo sibi vivat.’ ” 


LITERATURE AND PHARMACY IS AN INCOMPATIBLE MIXTURE, 


that is to say, if you are to attain pre-eminence in either. 
Mediocrity in both has been known to exist. Men who have 
started life as pharmacists but devoted their lives to litera- 
ture, without exception, at least so far as I have read, have 
been hopeless failures as chemists. Some have failed in both. 
The first we may still read of, because the history of their 
lives is preserved in our literature; the latter, happily, are 
buried in oblivion and their histories are unrecorded. 


THE POET KEATS. 


Keats started life as an apothecary. ‘ With no opposition, 
so far as we learn, on his own part, he was bound apprentice 
for a term of five years to a surgeon at Edmonston, named 
Hammond.” With no opposition, says his biographer. We 
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gather from that that at least it was not his own ardent de- 
sire or love for the profession that sent him to the surgeon. 
His passionate temper by a quarrel with his master separates 
him forever from the calling of the apothecary. In Sydney 
Colvin’s ‘ Life of Keats” we read: “In the summer or au- 
tumn of 1814, more than a year before the expiration of his 
term of apprenticeship, he had quarrelled with Mr. Hammond 
and left him. The cause of the quarrel is not known, and 
Keats’ own single allusion to it is, when once afterward speak- 
ing of the periodical change and renewal of the bodily tissues, 
he says, ‘Seven years ago it was not this hand which 
clenched itself at Hammond.’ It seems unlikely that the 
cause was any neglect of duty on the part of the poet appren- 
tice, who was not devoid of thoroughness and resolution in 
the performance even of uncongenial tasks.” So about all 
we know of Keats as an apothecary is that he once clenched 
his fist at his master. 


. THE AUTHOR OF ‘' THE LIBRARY.”’ 


Crabbe, the poet, who is described as “ Pope in worsted 
stockings,” was first an apothecary. It was a chance adver- 
tisement that his father saw, headed “ Apprentice Wanted,” 
that did all the mischief. Besides the duties of the profession, 
he was-oftten employed in the drudgery of the farm and was 
made the bedfellow and compahion of the plowboy. After 
many vicissitudes in the “ hated profession,” as he called 1t, 
he left it, taking with him only that passionate love for 
botany, which never forsook him. Even it did not help him 
in lis business, for when “his ignorant patients” saw him 
returning from a ramble with a handful of weeds, they de- 
cided thai as he got his medicines in the ditches, he could 
have little claim for payment. However, he turned it to bet- 
ter account when making love to his “ Mira,” who ultimately 
became his wife. 


Oh, blest be the days when with Mira I took 

The learning of love . . . 

When we plucked the wild blossom that blushed in the grass, 

And I taught my dear maid of their species and class. 
Thus does he sing of those “ blest days.” He bade farewell to 
the mortar and pestle and with three pounds in his pocket 
went to London as an aspirant for literary fame. He was in 
many dire extremities before fortune directed that noble let- 
ter of his to Burke. ‘The manliness and simplicity of 
Crabbe’s application touched him,” says Morley in his life 
of Burke. Through this letter Burke became Crabbe’s patron. 
Thenceforth he bade farewell to pharmacy. ‘These are two 
examples of geniuses who succeeded in literature but failed 
as pharmacists, and I think we should rejoice that they 
did so. 


THE NEWBERYS IN LITERATURE. 


An advertisement with a literary allusion always arrests 
attention. If you look at the price-list of Messrs. Francis 
Newbery & Son, London, you will see as a centerpiece on 
their cover an interesting picture. It is an illustration of 
three figures, entitled ‘‘ John Newbery receiving Oliver Gold- 
smith on the introduction of Dr. Johnson.” Now behind this 
picture is quite a history. There were two Newberys, John 
and his nephew Francis. John was a bookseller, who had his 
famous shop in St. Paul’s Churchyard. He was one of the 
most enterprising booksellers of his day. He had Johnson, 
Smollett and Goldsmith and many others of note writing in 
the periodical he published. Johnson’s “Idler” appeared in 
Newbery’s weekly newspaper. But Newbery’s most lasting 
fame was achieved by his writing and publishing many books 
for children. ‘The History of Little Goody Two Shoes: To 
All Young Gentlemen and Ladies who are Good, or intend 
to be Good, this book is inscribed by their Old Friend, Mr. 
John Newbery, in St. Paul’s Churchyard.” By such dedica- 
tions he captivated the hearts of his youthful readers. “ Little 
Goody Two Shoes” was written by Goldsmith for John New- 
bery. He was also the confidential friend of Dr. James, whose 
medicines he sold. ‘“ With fine business instinct he puffed the 
powders in “ Little Goody Two Shoes.” We are told that the 
heroine’s father died miserably because he was seized with 
a fever in a place where Dr. James’ powders were not to 
be had.” Dr. Johnson had not much faith in James’ powders, 
though he said of Dr. James himself that “no man brought 
more mind to his profession.” On the other hand, Horace 
Walpole recommended them at every turn. Goldsmith be- 
lieved in them and persisted in taking them to the end, and 
his biographers tell us that such persistence hastened his 
death 

NEWBERY AND OLIVER GOLDSMITH. 


From all accounts it seems that John Newbery was a man 
of tireless energy, benevolent, yet with an eye to business. 
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Everything he took in hand prospered. It is, however, in 
“The Vicar of Wakefield” that we get John Newbery im- 
mortalized. Dr. Primrose, who is in pursuit of his lost child, 
is overtaken by a fever at a country inn, seventy miles from 
his home. He recovers from the fever, but finds himself 
penniless and cannot defray the expenses of his board there. 
He is supplied with the necessary money, however, by a 
traveler, who had visited the inn to take a cursory refresh- 
ment. “This person was no other,” continues the Vicar, 
“than the philanthropic bookseller in St. Paul’s Churchyard, 
who has written so many little books for children; he called 
himself their friend, but he was the friend of all mankind. 
He was no sooner alighted but he was in haste to be gone; for 
he was ever on business of the utmost importance, and was 
at that time actually compiling materials for the history of 
one Mr. Thomas Trip. I immediately recollected this good- 
natured man’s red, pimpled face, for he had published for 
me against the Deuterogamists of the age, and from him I 
borrowed a few pieces, to be paid at my return.” John New- 
bery was an indispensable friend both to Johnson and Gold- 
smith. In Prior’s “Life of Goldsmith” we come across 
numerous entries where Newbery relieved the immediate 
wants of both authors; relieved them by small remittances 
of money from the clutches of bailiffs and the sponging 
houses. That he got adequately repaid with copy there is no 
shadow of doubt. Newbery always ultimately made the best 
bargain. It was he who also published the “ Traveler” for 
Goldsmith. 


THE SALE OF ‘THE VICAR OF WAKEFIELD.”’ 

Of his nephew Francis we do not know so much, except 
the one famous incident which every one knows, how the 
“Vicar of Wakefield” was published. Johnson tells the story 
thus: “I received one morning a message from poor Gold- 
smith that he was in great distress, and as it was not in his 
power to come to me, begged that I would come to him as 
soon as possible. I sent him a guinea and promised to come 
to him directly. I accordingly went as soon as I was dressed 
and found that his landlady had arrested him for his rent, at 
which he was in a violent passion. I perceived that he had 
already changed my guinea and had got a bottle of Madeira 
and a glass before him. I put the cork into the bottle, de- 
sired he would be calm, and began to talk to him of the 
means by which he might be extricated. He then told me he 
had a novel ready for the press, which he produced to me. 
I looked into it and saw its merit; told the landlady I should 
soon return, and, having gone to a bookseller, sold it for sixty 
pounds. I brought Goldsmith the money, and he dis- 
charged his rent, not without rating his landlady in a high 
tone for having used him so ill.” Francis Newbery was the 
bookseller from whom Johnson got the sixty pounds. He 
kept the book beside him for two years before publishing it, 
and after John Newbery had published the “ Traveler,” whicn 
made Goldsmith famous, Francis issued the book at less 
risk and more profit. Whether it was Newbery-like astute- 
ness or ignorance of the merits of the book it is difficult to 
tell, but I do not think a Newbery would give sixty pounds 
for a book which he thought had no merit. Perhaps the word 
“ meeting,” in place of the word “ introduction,’ which they 
a in the title of their picture, would be the better word of 

e two. 


GOLDSMITH AN APOTHECARY’S ASSISTANT. 


I have had occasion to mention Goldsmith a good deal, and 
you will wonder, perhaps, what he has to do with apothecaries. 
Apart from his superstitious belief in Dr. James powder, and 
from his connection with John Newbery, he was “in 
all his wanderings round this world of care” at one time an 
apothecary’s assistant himself. If one were asked to enumer- 
ate the professions and trades that Goldsmith tried, the ques- 
tion would be more easily answered by citing those he did 
not try. It was just after his tramp through the Continent 
with his flute and he had returned to England with only a 
few pence in his pocket that he offered his services to several 
apothecaries as a journeyman, but without success. On what 
grounds he rested his qualifications as an apothecary it is 
difficult to tell, unless that at one time he had studied medi- 
cine in Edinburgh, though it has been suggested by some one 
in the ‘“ Gentleman’s Magazine” that he had served some time 
in an apothecary’s shop; but that is a very doubtful point. 
Eventually he did get employment in the laboratory of a 
chemist near Fish Street Hill, but only remained in it a few 
months. After this he set up as a doctor. 


THE AUTHOR OF ‘‘ PEREGRINE PICKLE.” 


Tobias George Smollett, also connected with John Newbery 
in the same manner that Johnson and Goldsmith were, began 
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life as an apothecary. He was born at Renton, Dumbarton- 
shire, in 1721. He was early apprenticed to a Mr. George 
Gordon, surgeon and apothecary, in Glasgow. I will just 
relate one anecdote of his apprenticeship days and pass on. 
“It was a winter morning and the streets were thick with 
show, and Tobias and his fellow apprentices were engaged 
in a fight. Mr. Gordon, the little round chirurgeon, entered 
his shop and severely rebuked one of his assistants for neg- 
lecting his duties. The limp excuse was given that while 
making up a prescription a fellow had hit him with a ball, and 
he set forth in pursuit of him. ‘A likely story,’ commented 
his master. ‘I wonder how long I should stand here before 
it would enter the head of any mortal to fling a ball at me,’ 
and as the doctor reared his paunchy little person a well 
directed snowball hit him full in the face. This came from 
Toby, who had heard the dialogue behind the door. In spite 
of all his pranks he was a favorite, and years after, Dr. Gor- 
don, when he became a physician of city renown, proud of 
having had the great novelist as his pupil, would say, as he 
gave a rap to his snuff-box, ‘Gie me ma ain bubbly-nosed 
callant wi’ a stane in his pouch.’ Tobias had a pen as forcible 
as his hand; he would indite verses when he should have pre- 
pared cataplasms, and made satires instead of boluses.” 
After his apprenticeship was over he set out for London to 
try his fortune in the literary world there. Like Johnson he 
had in his pocket a tragedy, in which all his prospects and 
hopes lay. He, like others, solicited literary patronage, but 
only got polite evasions. He then became a surgeon’s mate 
on board of a man-of-war, which experience he subsequently 
turned into excellent use in his novels. After three years of 
that life he set up as a doctor in Downing street. The latter 
part of his life was devoted to literature and is beyond the 
scope of this paper. 


Some Mythical Plants. 


A collection of plants used in medicine which are poisonous 
in the natural state or under certain conditions was shown 
by Prof. Wyndham Dunstan at a recent meeting of the Royal 
Society and is noticed in the Evening Post. Among them 
were various species of Hyoscyamus, including H. muticus, 
described as “a common weed in the Egyptian desert, prob- 
ably the Nepenthes of Homer.” Thus we have a semi-official 
pronouncement upon a question much debated. Two thousand 
years ago, when the professors of the Alexandria University 
began to read Homer critically, they asked what Nepenthes 
might be, and we are still speculating—those who feel an in- 
terest in such Old World puzzles. Moderns generally cut the 
Gordian knot by assuming that the poet meant nothing in 
particular; his account of Nepenthes was just an item in the 
fairy tale of the Odyssey. Some of those antique commenta- 
tors mentioned took the same view. But it was and is indig- 
nantly rejected by enthusiasts. For them any statement of 
fact made by Homer represents the belief of the time, if not 
always a positive truth. He invented nothing in the way of 
folklore—at most he embroidered. Nepenthes, therefore, was 
a real drug, which Helen mixed with the wine to cheer her 
husband’s guests. The arvival of Telemachus had recalled the 
sorrows of the return from Troy, and she would put off care 
to the morrow. The effect is described in terms which would 
apply to opium or hasheesh, Indian “bhang” or Siberian 
fungus. But it would not apply to any Hyoscyamus, unless 
with extreme exaggeration. Most people will think, however, 
that this is not a grave objection. 

In historic times the Greeks used Hyoscyamus as an an- 
sesthetic—experts have identified it among the interesting 
records of “cases” discovered some years ago in the ruins 
of the Temple hospital at Epidorus. Sir Henry Halford first 
suggested Hyoscyamus, because he observed that the drug 
sellers of Constantinople call the plant ‘ Nebensch.” Cer- 
tainly that word is as like “ Nepenthes” as could be expected 
at the present day if derived from it. In the Morea, also, ‘t 
is the recognized name of Hyoscyamus. Perhaps we may 
take it that the little problem is solved. But it is not to be 
hoped that the amiable fanatics who have an odd explanation 
of their own devising, such as tea, coffee, or improving con- 
versation, which have actually been urged, will accept this 
easy solution. But Homer left us another puzzle of the same 
sort, even more renowned. What was his Lotus or what did 
he mean? If the incident be metaphorical there is, of course, 
a boundless field for speculation; some critics who have in- 
terpreted it in that sense abused their privilege all the same. 
But ordinary mortals take it for granted that Homer was re 
ferring to a substantial fruit of some kind. The ancients 
thought Lotus such a blessed word that they bestowed it on 
a tree. a shrub. an herb and an aquatic, resolved perhaps to 
identify the genuine article in one class of vegetables or an- 
other. 
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PRIZE QUESTION NO. 7. 


Fundamental Facts in Window Display. 
By Lou D. McWetry, 
Franklinville, N. Y. 


N displaying goods for sale the window dresser should 
bear in mind these simple fundamental facts: (1) The 
goods; (2) the arrangement and detail (3) the window 
cards and price tags. 
Goods first of all. They must be goods that people 
want and want at the particular time they are on display. 
The arrangement must be such as to catch the public 
eye without confusion with the detail work. The goods 
and not the trimmings are on sale; the details are merely 
a combination designed to bring out the central figure, 
giving it the artistic finish that leaves a pleasing impres- 
sion without detracting from the article advertised. 


CREATE A NEW WANT EACH WEEK. - 


There are fifty-two weeks in the year and each week 
has its mission in creating new wants and bringing new 
desires. This should be the particular study not only of 
the window dresser, but of every man in the store, from 
the proprietor down to the errand boy. When.the want 
for the coming week has been decided upon, the goods to 
supply the want should be placed before the public, not 
only through the medium of the window display, but 
through every advertising channel used by the store. 


COMBINE DISPLAYS WITH ADVERTISING. 


This is essentially an age of combinations and in no 
case does this stand out more prominently than in the 
combined advertising campaign of the retail store. The 
window should contain the goods advertised by the store, 
and the goods advertised should anticipate the wants of 
the public. This is not the time or place to discuss what 
these goods should be; that must be decided in each lo- 
¢ality to fit the local situation. 

Having decided on the goods, the next in order is to 
get the window ready for them. It ought to be unneces- 
sary to mention that the windows should be clean, but 
many a good window display has been wasted by reason of 
the fact that the glass had not been properly polished. 


FEW GOODS SHOULD BE SHOWN TOGETHER. 


From the outset it is the writer’s experience that a 
few guods are most effective. The popular tendency is to 
overcrowd the window, which is confusing. In other 
cases the article itself is smothered by reason of too much 
“fuss work.” The goods should hold the center of the 
Stage, and everything should be subordinated to the cen- 
tral figure. 
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Our Subscribers’ Discussions. 
COMPETITIONS ON PRACTICAL QUESTIONS. 

HE time allowed for manuscripts sent in answer to the Seventh Question in our 
Series of Subscribers’ Discussions expired on November 18th. 
was, When and How Should Window Displays be Made so as to Attract 

The prize paper, by Lou D. McWethy, of Franklinville, N. Y., 
together with some of the especially interesting and valuable papers from other 
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This leads to the matter 
of detail. A man will no- 
tice a woman gowned in 
simple elegance and not be 
able to tell a single thing 
she wore, and a window 
can be dressed so as to 
make the goods stand out 
prominently without con- 
fusing the picture with a 
lot of stuff that need not 
be there. The effect to 
study is what effect it will 
have on the public mind as 
it hurries by. 

To illustrate: Recently 
the writer noticed a window 
done in tissue paper. It was 
a dream of rosettes, panels 
and accordeon pleating, and the whole effect was height- 
ened by colored lights. 

But what of the results? The store was a dry goods 
store. The writer has no remembrance of what the goods 
were. They were simply overshadowed by a superfluity 
of detail that left no room for the goods themselves. This 
window display probably cost $25, and it advertised tissue 
paper no doubt sold by some one else. 

Here is 


The question 


The cighth question in 


THE WRITER'S IDEA OF EMPLOYING DETAILS 


subject to the main idea. Assume that the autumn season 
has arrived, and with it the annual lame backs and numb, 
bruised fingers. You handle a plaster with a red cross 
for a trade-mark. In the center of the window build a 
pyramid of red cross goods, plasters for instance. Next 
fill in the sides and back with autumn leaves pressed in 
paraffine to keep their color. Use red leaves to form red 
crosses and yellow leaves for the ground work. Make 
as many crosses as the size of the window and the taste 
of the dresser may suggest. Here you have a wealth of 
detail that will support the central thought and bring it 
out more prominently. To look at it at all means to get 
the impression of Red Cross Plasters. 


A COUGH MIXTURE DISPLAY. 


In most drug stores there are articles of the pharma- 
cist’s own manufacture that should be systematically dis- 
played. Supposing it is,a cough mixture. Cover the 
sides and bottom of the window with black crape paper— 
this to subdue the surroundings and bring out the goods, 
for this is the part that is for sale. In the center of the 
window about three feet from the bottom and four feet 
back from the glass build up a shelf, either by a pyramid 
of boxes or from the rear. Upon this place a large bottle 
bearing the label of the cough mixture. Now visit your 
printer's paper cutter and cut a roll of red crape paper into 
half-inch lengths, just as*the butcher slices Bologna sau- 
sage. When unraveled you will have enough ribbon for 
a dozen windows. Draw the ribbons in radial lines from 
the goods to the sides, top and bottom of the window, 
and when completed you will have a window that will 
call attenticn to the goods because there will be no resting 
place for the eye excepting on the goods. This window 
can be changed by simply putting in a new article and 
suitable window cards, briefly stating the name and nature 
of the remedy, together with the price. It is a profitable 
thing to familiarize the public with the names of your own 
preparations in this way. 

These designs are not given for the sake of describing 
the windows, but to iilustrate the writer’s idea of detail 
and how it should be used. 





362 AMERICAN DRUGGIST AND 





THE TRIMMING OF WINDOWS. 


Windows should never be trimmed with goods sold 
by some one else. Tissue paper is as good as cloth for 
decorative purposes and every druggist should carry it as 
a side line. Light colored goods need a dark background, 
black for preference, and dark goods show up best against 
white. The background is a matter of convenience to 
the store; if the light is needed it may be low, but every 
window should have some sort of a background. A fold- 
ing screen arrangement is handy because it will fit any 
display and can be easily removed. 

Windows often prove very interesting if devoted to 
educating the public as to manners and methods of mak- 
ing your own preparations. Another way of educating 
the public is to prove to them that you really import some 
things. 
~_ A CASTILE SOAP WINDOW. 


can be made interesting and instructive as follows: Cover 
the bottom of the window with green tissue, arranged on 
wires so that the currents of air occasioned by opening 
and closing the door wiil cause the tissue to rise and fall 
like waves. Place a hoat loaded with Castile soap on this 
miniature ocean and build a wharf on each side of the 
window out of the rough soap boxes. These boxes are 
usually battered enough and their foreign appearance will 
go to prove that they have crossed the ocean. Mark the 
one wharf “ New York” and the other “ Italy,” and put 
in a card, “ Just arrived, fresh cargo of Castile Soap. 
Large cakes, 10c.” 

The back of the window can be built of large bars of 
the soap, or a wall built of the smaller cakes willdo. The 
idea is to dispel the popular notion that a large portion of 
imported goods are made in this country. 


THE WINDOW CARDS. 


The best window cards are dark colored photo muunts, 
17 X 22, cut to proper size. These cost 4 to 5 cents whole- 
sale and should be carried in stock. Use white ink and a 
sable brush. Window cards should tell much in a few 
words and they should tell the price. The price of an ar- 
ticle is part of the description. Frequently these mounts 
can be improved by cutting half-tones from the Sunday 
newspapers. ‘Good for Young and Old” can be illus- 
trated by an old man paneled by children. Any Sunday 
illustrated newspaper will furnish the half-tones. For 
toilet preparations, hair tonics, etc., cut out female heads, 
paste the edges and put in the wording. The writer can- 
not agree with those who confiscate the lithographs sent 
out by the proprietary people. This is done to some ex- 
tent and only serves to widen the breach which already 
exists. 
THE WINDOW DISPLAYS. 


USE OF READY-MADE 


The ready-made windows sent out by the different 
proprietary concerns are in a class by themselves. They 
should be treated fairly and ponestly. They cost the 
manufacturers thousands of dollars and the retailer 
should show his appreciation by making the most of them. 
The time to put in the manufacturer’s ready-made win- 
dow is while he is mailing his advertising to your local 
patrons. Nearly all manufacturers will reach your cus- 
tomers by mail once or twice a year, and as this is ex- 
pensive the druggist should do what he can by way of 
window display and furnishing a clean up-to-date mailing 
list. 

The proprietary window usually consists of large, 
empty cartons of such impossible dimensions that all rela- 
tive comparison to the article itself is lost. The patent 


fellows have borrowed ideas until their window displays 
all look alike, and they haven't gained anything in an 
artistic sense during their evolutions. 


It does not seem 
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as though these large cartons of glaring, inharmonious 
colors and red type window strips could last much longer, 
but while they do the druggist is bound to put them in and 
look pleasant. 

Manufacturers will some day awaken to the fact that 
their windows are not up with the times, and when that 
day comes no one will rejoice more than the retail drug- 
gist. 

In conclusion bear in mind that your windows are the 
best advertisement you have. People judge not only the 
goods but the store and the proprietor as well, by the ap- 
pearance of the window, just as you judge a man by his 
shirt front and finger nails. Give them no cause for com- 
plaint. Keep seasonable goods to the front. Change 
promptly and systematically. Varnish the front when it 
needs it; plenty of soap and water; study details, 
study the public; give them what they want and push it 
for all it is worth. 





Requisites for Window Display. 


By JOHN LOHMANN, 
Edwardsville, Pa. 


HE first requisite in successful window advertising is 

a clean window. The glass of the window should 

be cleaned thoroughly once a week, and the lower win- 

dows on the outside daily if necessary. The floor cover- 

ing of the window should be changed each week with the 

display. Crape tissue paper is an improvement over car- 

pet or cloth material. It can be bought in a variety of col- 

ors, and the cost is insignificant when compared with the 
effect. 

Not more than ore kind or class of goods should be 
displayed at one time. When infants’ goods are shown it 
will be found advantageous to display nursing bottles, 
nipples, fittings, brushes for bottles, talcum powder, baby 
foods, etc. In displaying plasters the different varieties 
should be shown, as strengthening, kidney, capsicum, 
belladonna, etc. The display of more than one variety of 
articles except they be of related kind is inadvisable, as it 
only serves to confuse the eye. Printed or painted cards 
are an important part of the display and prices should 
always be given where possible. 

SEASONABLE DISPLAYS. 


The different seasons call for different displays. The 
spring time brings moving and housecleaning, when the 
windows can be used profitably for the display of insect 
powder and powder blowers, liquid insecticides, borax, 
chlorinated lime, lye, sulphur, etc. A large card should 
be shown in connection with the display carrying a notice 
to the effect that the articles in the window are house- 
cleaning necessities, and smaller price cards should be 
attached to the articles displayed. 

April is the month in which to push cattle powder and 
stock food. A good window display should be made and 
circulars sent to the owners of horses and cattle, the circu- 
lars supplementing the window display and helping to 
create a demand for the goods. 

The soda fountain trade should be boomed at the be- 
ginning of summer by a suitable display of the concen- 
trated fruit syrups, fruits, etc., used in preparing the va- 
rious beverages. Straws, glasses and other soda foun- 
tain accessories should be included in the display. A day 
should then be set apart as the opening day of the season, 
and a week in advance of this day each patron should be 
sent a ticket by mail entitling the holder to a carnation 
and a glass of soda on presentation of the ticket. A pam 
phiet treating on the quality of the syrups dispensed and 
giving a list of flavors should accompany the ticket. — 

Late in the fall a prospective cold weather display 
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should show the materials used in the manufacture of an 
old-fashioned cough syrup, such as liquorice, linseed, rock 
candy, etc., and the display should be helped out with 








A Taleum and Face Powder Display (Designed by C. M. Green). 
Colors-—White and Purple Cheesecloth. 


chest protectors, chamois waistcoats and other goods for 
winter comfort. 

Druggists who run newspaper advertisements will 
find it advisable to make their window displays conform 
to the matter of the advertisement. When prescription 
work is featured in newspaper advertisements it will be 
well to make a display of chemicals in the show windows. 
Mortars, pestles, graduates, funnels, and files of prescrip- 
tions distributed about the window make an excellent im- 
pression. 

The trade in spices can be developed by showing dif- 
ferent sized cans or tin containers as a background for a 
display in the front part of the window of the spices in 
their natural forms. Cinnamon, cloves, peppers, mustard, 
etc., can be shown in this way, with cards attached giving 
the names and prices. This display should be made a 
short time in advance of the canning season and be fol- 
lowed up by the sending of samples to customers, accom- 
panied with a pamphlet containing information regarding 
the care used in selection, grinding, etc. 

Mirrors placed at the sides and back of windows in- 
crease the attractiveness of the display and where not 


A Skin Success Window (Designed by C. M. Green). Colors—Blue 


and White. 
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used the sides of the windows should be painted white or 
a light color instead of covering them with the usual ad- 
vertising cards; or this space can be utilized for the dis- 
play of whisk brooms, razor strops or similar articles, to 
which price cards can be attached. 

A fresh coat of paint applied to the front of the store, 
say once a year, will be found to add considerably to its 
general attractiveness ; no matter how well arranged the 
window display may be, the best results are not secured 
unless the exterior of the store presents an attractive ap- 
pearance. 





The Value of Window Advertising. 
By C. M. Green, 
Colfax, Ill. 

HAT an attractive window is the best and cheapest 
advertisement a retail druggist can make will not be 
gainsaid. While newspaper and circular advertising ad- 
vertise the store and bring business, it is the show window 
which catches the eye of the passer-by and sells goods. 
During the holiday season shoppers are greatly influenced 
by the show windows and depend upon them for aid and 
suggestions in making purchases, and it is during this 
season that the retail merchant should put forth his best 

efforts to attract trade by means of his show windows. 


MISTAKES IN WINDOW TRIMMING. 


Perhaps the commonest fault in drug window displays 
is overcrowding. Some druggists proceed on the theory 











Epworth League Convention Display (Designed by C. M. Green). 
Colors—League, White and Red. 


that the window is a good dumping ground for any and 
all kinds of goods for which a regular place is not pro- 
vided. When the window is overcrowded in this way it 
is impossible to arrange the display systematically with 
the proper regard for colors and grouping. 

Window displays should be changed frequently. One 
week is long enough for displays in small cities, though in 
the towns two weeks will not be found too long. But new 
displays should be made at regular intervals, since if 
they are effective people come to look regularly for the 
change to see what new ideas may be presented. The 
druggist who carries wall paper should change the 
patterns every few days and the methods of display as 
well. 

FEW OR MANY KINDS TO BE DISPLAYED. 


The best results are obtained from displays of single 
lines of goods. The display of several lines at one time 
is apt to confuse the passer-by and be less effective than 
a display of one kind of goods only. Of course in dis- 
playing brushes and toilet articles it will be found ad- 
visable to show the different varieties in each line. The 
thing to he avoided is conglomerate displays. I have seen 
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jumbled in one window such articles as wall paper, pro- 
prietary medicines, Paris green, marbles, baseballs, insect 
powder and fly paper, relieved with a card or two calling 
attention to ice-cream soda and other fountain beverages! 


KINDS OF GOODS WHICH PAY BEST. 


It depends a great deal on how goods are advertised as 
to whether or not they are profitable sellers. If the drug- 
gist’s show windows, newspaper ads and circulars are all 
talking of the same goods at the same time the results are 
sure to be satisfactory. The returns may be only tem- 
porary, but advertising of this kind keeps the goods be- 
fore the public and the demand will be felt when particu- 
lar items are required if not coincident with the advertis- 
ing. I have displayed goods the sales from which dur- 
ing the time of display scarcely paid for the outlay, but 
later sales on these articles were more than doubled. 


SEASONABLE DISPLAYS. 


Every druggist knows that certain goods sell better at 
one season than at another. Special displays of wall paper 
and paints should be made in spring during house clean- 
ing time, notwithstanding the fact thet they have a sale 
during the summer and fall. In the smaller towns, where 
these represent the principal side lines, it is advisable to 
display them steadily during the months in which they 
sell. It will be found, too, that changing the display from 
one window to another is better than to use the same win- 
dow all the time. 

Last spring I made a display of Condensed Smoke, and 
the sales resulting from this were three or four times 
larger than they were the year before. The “old way” 
was shown by an old-fashioned smoke house with the 
meat suspended in the interior and exposed to the smoke 
from a representation of a fire on the floor. Near by a 


girl dressed in calico was shown carrying wood for the 


fire. On the other side of the window a neatly dressed 
figure of a girl was sitting at a table painting the meat 
with Condensed Smoke. For a background I used an old 
high board fence with the representation of a painter put- 
ting an advertisement of Smoke on it. This display was 
very successful. 

Catchy price tickets should be used, but not too many 
of them. It is well to make a study of the tastes of the 
people of the community and watch the effect made on 
them by the different displays. 

The accompanying photographs show window dis- 
plays that have been successful with me and they are 
submitted in the hope that they may prove useful or sug- 
gestive to others. 





“Winter Wants.” 


A SUGGESTIVE and profitable article appears under 

this heading in a recent issue of the London Chem- 
ist and Druggist. The advent of snow and bitterly cold 
winds, says our contemporary, reminds the pharmacist that 
his customer will require that variety of domestic reme- 
dies and drugs which are euphoniously designated “ win- 
ter wants.” 

THE ETIOLOGY OF CHAPPED HANDS. 


Dry, cold weather soon produces on the hands of some 
people chaps, especially where hard water is used for 
washing. Rimz or rhagades are the medical terms for 
the linear fissures of the skin which result from deficient 
secretion of sebaceous matter, the popular term “ chaps ” 
(from the middle-English “ chappen,” to cut) being per- 
haps more expressive. The skin becomes red, and super- 
ficial fissures, taking the direction of the natural furrows 
of the skin, soon form. In pronounced cases the symp- 
toms render the affection indistinguishable from eczema, 
the parts being painful, itchy and exuding. 
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PREVENTIVE TREATMENT. 

Chapped hands may be looked upon as instances of 
fissured eczema, and it is well recognized that eczema is- 
commoner in winter than in summer. The pharmacist 
is chiefly concerned with the supply of preventives and’ 
remedies for this common affection of the skin. In re- 
gard to preventing chaps, the customer should be recom- 
mended to anoint the hands after washing, and while stilh 
wet, with glycerin, which will usually suffice to keep the 
skin soft and elastic. Glycerin diluted with two or 
more parts of water may be used as an application at other 
times. The diluent is usually a floral water, such as. 
rose or orange flower, while in practice the addition of a 
little alcohol is generally required to prevent the forma- 
tion of fungoid growths, which seem to thrive even in the 
presence of glycerin. 

GLYCERIN JELLY. 

Of late vears emulsions containing glycerin have been 
extremely popular, but perhaps a paste containing glycer- 
in is preferred nowadays over any other form. The fol- 
lowing formula gives the correct proportion of tragacantl 
for producing a jelly of proper consistence : 

Puly. tragacanth 
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Alcohol 

Glycerini 

Aque 

Dissolve the oil in the alcohol and add to the Ponca in 
a mortar; mix well. Then add, all at once, the glycerin and 
water, previously mixed. Stir until uniform and pour into 
pots. 
VARIATIONS ON THE FORMULA. 

The perfume can be varied according to individual 
tastes, and a trace of aniline blue can be added if ionone 
is used. The preparation then assumes the name of “ vio- 
let jelly.” Chlorophyll produces the necessary green for 
a“ cucumber jelly,” and the opacity of an “ oatmeal jelly ” 
is given by the use of tr. benz. simp. in place of the alco- 
hol. If fissures have formed on the skin Hebra’s oint- 
ment or zinc ointment is indicated. The former is made 
by incorporating equal parts of emp. plumbi and ol. olive 
and perfuming with lavender, but the use of petrolatum 
in place of oil produces with less labor a perfectly smooth 
cream particularly suited for use on chapped hands. A 
zine ointment, made by mixing zinc oxide (5i) with cold 
cream (3), is also excellent. 

THE PREVENTION OF CHILBLAINS 

Chilblains will also be in evidence if the cold weather 
persists. To prevent chiiblains a lotion of ext. grindeliz 
robuste liq. (Siv) and rose water (3xv), or an applica- 
tion containing capsicum may be recommended. 

An important precaution in the prevention of winter 
ailments is to tone the body with nutritives such as cod- 
liver oil and extract of malt combined with chemical food! 
or hypophosphites. Most pharmacists have opportunities. 
during the winter of recommending these preparations, 
and should not fail to class cod-liver oil and malt extract 
rather as foods than medicine. 


COD-LIVER OIL HINTS. 


Cod-liver oil is the most readily absorbed and assimi- 
lated of oils, and although olive and lard oils and creanr 
are assimilable, their equality is not shown by experience. 
It has been thought that the trace of iodine in cod-liver 
oil is the cause of the difference, but this is purely specu- 
lative. It is a kindness to recommend a customer to buy 
several small bottles rather than a large bottle of cod-liver 
oil, as the flavor of the oil, which most people agree is far 
from pleasant, does not improve while the bottle is being 
used from. The flavor is disguised by flavoring oils, and 
the plan of rinsing the mouth with peppermint-water be- 
fore and after each dose of oil has much to recommend tt. 
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By Henry P. Hynson, Pu.G., 
Baltimore, Md. 
(Concluded from page 330.) 
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The oil may be emulsified by using half a dram of powdered 
acacia and one dram of water; after adding the syrups, the so- 
-dium bicarbonate should be added, dissolved with another half 
dram of acacia in the balance of the water, and the pepper- 
anint water. 

The correspondent was advised that an emulsion was not 
wanted, so he proceeded to dissolve the salts in the water with 
which solution he ‘ saponified *’ the oil and made mixture by 
adding syrups. 


wg aa... macetee Mig wile slate ine wea iashe ie ere Wve eel eon | 
Pere Bor ce eee ee eae 

ST OS ee Se ee ee ee if of each §ss. 
Ree WEMONUEUG <5 510 5)00'0 5-4/5: slice =e e\n is 1s 418) s'016.6.6:0-00.9) 


“ Add mucilage of acacia, mix, and shake well, and use one 
‘teaspoonful three or four hours apart.” 

As no quantity of mucilage is ordered and the quantity of 
finished product is not indicated, recourse to the physician 
seemed the only way out of this difficulty. Without the acacia 
the mixture is often prescribed and is expected to be dispensed 
simply as a “shake up.” The addition of solution of potassa, 
as suggested by the correspondent, seems hardly justified, in- 


deed, the saponification of oils and also resins without the 
sanction of physicians, is ill advised. 
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Dissolve the salts separately, each in the smallest possible 
quantity of water, about two drops, add half the glycerin to 
each and mix solutions; a clear solution results, but if mixed 
‘together and dissclved a “ murky ” liquid results. 
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Mix and make eye solution. 
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Either of the above prescriptions may be dispensed by add- 
ing very small quantities of glycerin to the borax before it is 
dissolved; half a dram or less will be sufficient. It is not neces- 
sary to omit borax or to substitute boric acid for it, as sug- 
gested by a correspondent. 


BOE BANC TIDLS 5.6/6 51s -5:0010 cus oe 00a 5000 6 00 61010 6:00 6 10 . OV 
ONE CS eae re re 3iiss. 
Te sooo eee ee ee iiss. 
MACEUNS MUIICOIUN . ¢ c.c.0:0,0:6.0.0 6 40.0 0 6900006050606 00016 4: 3iiss. 
Tincture iron citro-chloride.......-c.csccccccccsccsecs 3iss. 
CLS) RRR 2 A SPUR I NO ee ere rey se 5ss. 
MTL, ©. MMOs 6s. 6.0 100s 5.00 60.6 0:0 55140 o) 0010 410 016 01914 016106 :0)0's Siv 


Except when a large excess of glycerin is used, this product 
gives a heavy gelatinous precipitate, which, however, may 
readily be dissolved by the addition of a few drops of water 
of ammonia, which enters into the combination and cannot be 


objectionable. A clear, colored solution of iron salicylate re- 
aults. 
PILLS. 
ie NE RE TRONIRN ENS 5:0: 5.9.0 1s) 0 fa 16.0450: 0 see ors A/aiol oies¥ 6 avs ome gr. ij 
Oe TES Se PO Tac reer. gr. ij 
POWAGTEN GOIN. 0.06 occ cnc ccccscceccccseccccssseeses gr. ij 
— WIE io: 3 ose saieieiareieels en 66 4.056 aspen be lele wi gr. xx 
ae AE are er ith re irre eR Te eee gr.x 
Mix and make 20 pills. 
This can be easily massed with honey or glucose. It is not 


necessary to use castile soap as suggested. Indeed, soap 
should never be used if it can possibly be avoided, unless pre- 
scribed. After being powdered, camphor may be made into 


excellent pills with confectioner’s glucose. 
Quinine valerianate.......-.cecceceesceecovns ) 
NTE EATING ooo 5 o's 19. 4:44. 01010 00 'w 0/6 '4:0-010'9:610 6.0 15.0 Gm. 
Ammonium valerianate.........--seeceeesece 


Mix and make 30 pills. 


This illustrates the danger and oft-recurring error in writ- 
ing and reading metric prescriptions. Evidently one and one 
‘half grammes of each was intended. 


Wpteety TOMI gos nis 0'0 a 0.00 0:60:00 0.650 0 000 0.0 00 8s 005.60: 31 
Mercury Dinlodide.........ccccccccccvccessccvecccecs gr. 1 
Powdered extract gentian..........sseeeeeees Wr 


Powdered charcoa 
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This is an unusual combination. The question to be de- 
cided is, shall the two iodides be rubbed directly together 
with the consequent results, or should they be kept as far 
apart as possible? It would seem to make but little difference 
so far as the therapeutic effect is concerned. 
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It was thought advisable to rub the oil of eucalyptus up 


with starch. one-quarter grain for each two drops. Omit 
glycerin and dispense dry. 
RONEN a0 5 a a Sa gsN 0.606 Wawa. Snw: MISSA RUS RAL we ewk 31 
MEU CO URC Oat 5 xi )'o 5,975.00 10:5 60:10, 010765010: 0ie 0 aseselig wBsG0S. 8G a50 ETA 3iss 
a MUST eee sogleieinse.0 eVaUaSer SUE cco enn d elke oes aoe a Aral wiera dictate Gi alana eloaion 
pipiacai aca eeib. «Wiel cia oie" ea wa. eiwiae e.eseiane OPT re rr errs 8 


-epsin 
Metis 30 capsules, 


A satisfactory way of putting this up is to dissolve the salol 
in the mixed oils, and make the quantity up to a simple mul- 
tiple of minims. Add a proper quantity of this solution to a 
grain of pepsin, already in each capsule and close. As the 
pepsin, under certain conditions, digests the gelatin capsules, 
it is a good plan to introduce it as a sugar coated tablet, which 
is the practice of the larger manufacturers. Elastic capsules 
are to be preferred. This is about the same as the compound 
salol capsule formulated by Dr. J. William White, of Philadel- 
phia, and !argely known as “ White’s Capsules.” 


CROORGTO) CONDONREOS <.6:6:5 0:6:si0: s0aiesce-es Oe eee i ear gr. Ixxx 
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Liquorice powder or starch will be found much more satis- 
factory for stiffening this mass than tragacanth or elm bark. 
These latter, although largely used, are really objectionable 
in many masses, as regards their solubility or disintegration 
and their handling. These notes apply with equal force to the 
prescriptions next following. 


SLES TTC ee aries DC ECEC RC ACEO Re BERET oRA RE Pa AA On POE ae ea 3ss. 
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Extract gentian, sufficient. 
Mix and make 12 capsules. 


SOs seicccosaiaee: vaaieielese: 
Manganese dioxide... 
Iron sulphate, dried.. 
Strychnine sulphate 
Sree ONS CMU UREN 5.014. 51,0; 616. 6.0: 0:48.26 0.85 0250100 @8 Os010,8-0:¥ er ecer ee 

RUMEN RN oi 0 wth tS -< aig SALE 8 We ei eS ROR Sale we ae 


Mix and make 30 capsules. 


eRe ENR NTR al gta 355 505: oc: 9 5s das ua bcd 05 /Riaoal re uw Ob asa aaa 
Quinine sulphate............ 

Iron pyrophosphate ial 
BE Ni ey enw atGs SUMED ENON N cca 6-10 0. eid'.01,6':0.'60) 0:4 /5-056:16: 936.610 @)¥i0/-eiaceecd gr. ss. 
Extract gentian, sufficient. 








Mix and make 30 capsules. 


The phosphorus was dissolved in ether and massed with the 
aid of althea root. Chloroform is a less dangerous solvent for 
phosphorus. Eigbt grains of a four per cent. resin would have 
been found more satisfactory. Seale salts of iron should be 
very finely powdered before being massed for pills. 


eae Nos cio 5'/g.1s, ccs Sey (s.6. ds 4:4 lo. 5, 3a alalele 8) uid: bs he ES 5i 

pg a pe oe Mane Wealaxetn Sinrilate alate gieere tian ete eae gr. ilj - 
ORME UME CIs ola 6.64.5. alaidis0.6¥ 030 5.0/0 000 6ie:8 

OS See ae mar riee errr i of each sufficient. 


Mix and make 48 capsules. 


If the glycerite and butter are used the capsules cannot be 
made to stand. 'The potassium iodide should be powdered, 
dried and rubbed up with two drams of starch, with which the 
mercury salt had been previously mixed; dispense dry. 


Tannic acid.........seeecesesecceves eR LTR AO TOR Te 31 
Dispense in 12 capsules. 


The capsules when placed in water were found to disinte- 
grate or open in about five minutes; the tannin was dissolved 
in about fifteen minutes, but the gelatin became insoluble, as 
might be expected. 


_ Potassium acetate...........seeeseeecceee pea wena eeeee 3i 
Mix and make 12 capsules 


While attempting to wipe these capsules off to cleanse them, 
it was found that they had become brittle, due, no doubt, to 
the abserption of the water in the gelatin by the potassium 
acetate. There seems nothing to do in this case but to be very 
careful not to get any of the acetate on the outside of the cap- 
enle. The capsule may be washed with alcohol to some ad- 
vantage. 
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somagtic esté ‘eaene peed hones su bebbeeees onveccsercsst. Ex 
ne oxide. . ‘ 
Powdered starch as : : hens } aa. 5ij 


Lard 

This is hest prepared by powdering tke salicylic acid very 
finely and rubhing it with the other powders, which should 
also be very fine. Half of the lard may be melted and added 
to the powders in successive portions. It is not necessary or 
desirable to replace a portion of the lard with olive oil. A 
stiff ointment is intended. This is very nearly the formula of 
“Lassar’s paste,” a verp pepular application with leading 
dematologists. 


Se ee ee ee eT eee eT eS 31 
Quinine sul _ pod 620 20d ssbb SS 000050608 05005540 sas06 3. 
ED SEW sobs wc bn SNe 6 0 O.0505.0 64 00.5 ob 0S eh oss se sible 3i 
RE ee ee ee ee ne ee 3i 
The aristol was dissolved in the meited tallow by aid of 


gentle heat; the quinine was rubbed with the vaselin after 
having been finely powdered, and the two ointments were 
finally well mixed. 


it sc. schscrnsessshaess ebeubs stu ce enw ee gr. vi 
Potassium fodide..........ccecccvcccccscceccsccces gr. Xxx 
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The iodides should be rubbed together and dissolved in the 
smallest possible quantity of water, which solution should be 
rubbed into the lanolin, previously mixed with olive oil, which 
is alwavs added to lanolin to overcome its sticky nature. If 
separate ointments are made of the iodides, a pinkish ointment 
will result, yet it is believed the other plan is better. 


SUPPOSITORIES. 
PER ee eT OTL Pe TRO ee ee 3i 
en ee errs tr ere ee. 3i 
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Cacao butter, sufficient. 
Mix and make 12 suppositories. 

Many difticulties with suppositories may be overcome by 
using larger molds and more cacao butter. In this case it 
would be wise to use the larger size molds, requiring about 
sixty grains of the butter for each suppository. With soft or 
liquid substances like ichthyol, and bulky powders it is, gen- 
erally, only necessary to use larger and permissible quantities 
of the base, to secure results utterly impossible with even 
thirty grain suppositories. 

This comprehends all the notes of importance sent to the 
committee through the envelope system. While they are not 
very extensive, they offer many helpful and assuring sugges- 
tions, and must be very encouraging to those interested in the 
success of the Section. 

The contributors, to whom much is due, are: 

C. Osseward, Portland, Ore.; W. R. Neville, Austin, Tex.; 
G. G. ©. Simms, Washington, D. C.; J. F. Llewellyn, Mexico, 
Mo.; Miss Josic Wanous, Minneapolis, Minn.; Harry Matasow, 
Philadelphia, Pa.: Wm. F. Kaemmerer, Columbus, Ohio; T. D. 
McElhbenie, Brooklyn, N. Y.; C. S. N. Hallberg, Chicago, II1.; 
H. A. B. Dunning, Baltimore, Md.; John Vincent Singer, Balti- 
more, Md.; Thos. J. Hanrahan, Baltimore, Md.; Frank Black, 
Baltimore, Md., and the author. 





The Use of Formaldehyde. 


The use of formaldehyde in medicine is described by George 
Roe in a recent contribution to the London Chemist and Drug- 
gist: Formalin, or solution of formic aldehyde, has, he says, 
taken a firm hold on the medical profession, and is a useful 
addition to the list of drugs for the prevention and cure of 
diseases. Few antiseptics have so soon become popular, yet 
how often have physicians been disgusted with it on account 
of the intense pain it has caused patients through the lotions 
or otherwise having been made too strong, a fact due to an 
imperfect knowledge of this powerful solution. It may there- 
fore be interesting to notice how it has been used, for what dis- 
cases, and in what strength. 

The 40 per cent. solution ef formic aldehyde in water best 
defines the fluid under consideration, because there seems 
some difticulty in understanding what is intended by the term 
40 per cent. formalin. Water will not hold more of the gas, it 
is the highest point of saturation; there is therefore consider- 
able difference in the strength of a lotion, say, of 2 per cent. 
formalin and that of 2 per cent. formic aldehyde; the latter 
would be more than double the strength of the former. Many 
mistakes have been made through not knowing the difference. 
One part of formalin added to 39 of water makes a 1 per cent. 
solution of formic aldehyde; from this factor any desired 
strength can be calculated. 

The following strengths, calculated as of 40 per cent. for- 
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malin and not as formic aldehyde, have been found useful for 









the diseases stated below: 
(of 40 per per a“. creent ) 


ae | mee 
tee she as a _ ee Pr er ere ee 500 
[i i. 6s Ws coe pbebuse ss eaee eee e 1 in "2,000 
Ringworm (small patches) (applied for a few minutes 
kt A het eae O per cent. 
Tissue hardening (according to thickness)..1 to 10 per cent. 
ee ee ear 10 per cent. 
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Formic aldehyde is capable of forming compounds. A good 
example is urotropin, made by the action of formic aldehyde 
on ammonia, and, on account of the former being liberated 
when it reaches the urinary tract, it has been highly recom- 
mended for diseases connected with the bladder. 

Formalin has many uses as an antifermentive, antiputre- 
factive, bactericide and general disinfectant; 1 in 50,000 will 
keep milk a considerable time. It is stated 1 in 50,000 kills an- 
thrax bacilli, and 1 in 2,000 prevents the development of 
typhus bacilli, as well as staphylococcus pyrogenes aureus, 

As a disinfectant it well known. A convenient strength 
for general use is one tablespoonful to a quart of water; in 
this way it ean be used wherever there is an unpleasant odor, 
or for washing articles of furniture, utensils and infected 
linen. 





The Use of Anaesthetics in Surgery. 


The British Medical Journal for October 25, in an article on 
the “ Discovery of Anzestbesia,’ concludes as follows: 

“Long was one of the pioneers of the use of anzesthetices in 
surgery, but there were many others. The chief among them 
are accurately classified in a little pamphlet privately printed 
for Professor Stirling, of Manchester, ‘in honor of the Victoria 
Dental Hospital, September 30, 1902, and in memory of Sep- 
tember 30 and Octcber 16, 1846, Boston, U. S. A.’ Professor 
Surling sums up the history of the discovery of anzesthesia in 
the following table: 

NITROUS OXIDE. 
Joseph Aye mens SCT TEN OTR TTR TRE re 


Humphry Da 1 
Horace Wells {Ostia Colton, Riggs, Evans, Best]...... 1844 


SUPHURIC ETHER. 


M. pouatey (?) 
ws Morton [On Himself and on Eben H. Frost].. 
3 eae Whon, in all time, Surgery was Agony, 
Since Whom Science has control of Pain.” 
J. C. Warren [On Gilbert Abbott, 20, painter, single].. 1846 
[Wilhite, Long, Jackson, Hayward, Bigelow. Root, Robinson, Liston, 
Buchanan, Louget, John Snow, Simpson, Bernard, Clover.] 


CHLOROFORM. 


James Young Simps 
‘I'll imitate the ‘pitles of old Surgeons 
To this lost Jimb—who ’ere they show their art, 
Cast me asleep, then cut the diseas’d part.’ 
dieton, ‘‘ Women Beware Women,” iv, 1657. 

[Guthrie, Soubeiran, Liebig (1831), Dumas (1834), waldie, Flour- 
ens, G. Keith, M. Duncan, Snow, Nunneley, James Arnott. ] 

“ After judicial weighing of the evidence and careful allot- 
ment to each pioneer of his due, the scientific world must, we 
think, agree with Olivér Wendell Holmes that ‘this priceless 
gift to humanity went forth *rom the operating theater of the 
Massachusetts General Hospital, and the man to whom the 
world owes it is Dr. William Thomas Green Morton.’ ” 





The Pharmacist as An Analyst. 


At a recent meeting of the Alumni Association of the New 
York College of Pharmacy several members pointed out the 
profits and advantages that may result from urine analysis 
and the analysis of water, foodstuffs, ete. Quite a number had 
personally been carrying on this work for a long period and 
they had found it to be an extensive source of revenue. Not 
only does it give the druggist a certain prestige over his 
brother who does not engage in this work, but it adds to his 
popularity with the physicians. It gives a certain scientific 
standing which commands and holds the respect of the physi- 
cian. Many druggists will tell you that they do not take up 
this line of work because they cannot spare the time to ob- 
tain the necessary instruction. With the druggist’s knowledge 
of chemistry, instruction is not necessary in order to intelli- 
gently carry on the analysis of urine. With some good stand- 
ard text book like “ Practical Methods of Urine Analysis” it 
is possible for any one to get accurate results. In this work 
everything is carefully and accurately explained, and all obso- 
lete methods and roundabout ways are done away with. The 
book will enable the beginner to undertake the work of urine 
‘analysis with success and profit—Drug Topics. 
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STORE MANAGEMENT. 


Conducted by W. A. Dawson. 

Ln addition to publishing a series of articles covering the commer- 
cial side of pharmacy, the editor of this department will en- 
deavor to discuss, criticise, advise and give information on 
any question pertaining to the business management of the 
drug store propounded by readers of the AMERICAN DRUGGIST. 
This feature of the department is intended to constitute a busi- 
ness query column for the readers of the AMERICAN DRUGGIST, 
and all queries regarding business matters addressed to it will 
be freely answered. 


CARD-SIGNS AND PRICE TICKETS (Continued). 


CAR CARDS. 


AR cards in the cars of interurban trolley lines are a 
valuable form of advertising for the druggist who is 
doing business in one of the smaller cities or in the sub- 
urbs of a large city, provided the thing is rightly done. 
Ordinary printed cards announcing that “ John Smith, 
Pharmacist, 47 11th Street,” keeps “ Drugs, Chemicals 
& Patent Medicines” and “carefully compounds pre- 
scriptions,” are useless, and it is simply throwing money 
away to advertise in that fashion. 

With painted cards, changed weekly, in the cars of 
the trolley lines passing by, or near, our store, we have ob- 
tained good results, the amount of new trade brought by 
them being even greater than from the advertising in two 
local papers in which we use liberal space and well writ- 
ten ads. 

The usual size of car card is 11 x 28 inches, just half a 
sheet of 22 x 28 cardboard. The cost of the service is 
about 50 cents a month, or $4 a year for each card. We 
are using eight cards, one in every other car passing our 
door, at a cost of $32 a year, and the results are so satis- 
factory that we think of increasing the number. 

The system used is to change the cards at the rate of 
two or three a week, thus keeping up a constant flow of 
newsy and interesting advertising talk. To accomplish 
this with a minimum of labor, all window cards and as 
many as possible of store cards are lettered on the 11 x 28 
cards, and, after a week’s use in the window or store are 
transferred to the cars, provided their subject matter is 
appropriate for the purpose. By keeping in mind, how- 
ever, the double use to which the cards are put, it is easy 
to word them in such a way as to make them applicable to 
both purposes. 

The “ window cards” referred to are the large cards 
used in the weekly window displays, the general or title 
card. For example, this week we have a display of hot- 
water bags in one window, the title card reading thus: 


| “TYRIAN ” HOT-WATER BAGS. 
| are the best all-white-rubber bags on the market. 
1 Qt. 90c., 2 Qt. $1.00, 3 Qt. $1.15, 4 Qt. $1.25, 
a year’s quarantee with every bag. 
| The new ‘“ PALM” Hot-Water Bag ’ 
is the very finest bag yet produced. Made of “ surgi- 
cal” maroon rubber of the softest, finest and most 
durable quality. 
2 Quart size, $1.25, guaranteed for two years. 
SMITH’S PHARMACY, 
Main and Cross Sts., Smithville. 


These “ title’ cards are hung at the back part of the 
window at a height that will bring them about on a level 
with the eyes of the people passing along the street. We 
term them “ title ’ cards because of the fact that they are, 
like the title of a picture, a descriptive title of the window 
display. Besides a card of this kind a number of other 
and smaller cards are used in.most displays, and price- 
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tickets and card salesmen are placed about the window or 
laid upon the goods. In the display mentioned, a card ly- 
ing upon one of the maroon bags reads thus: 





The two-year guarantee on this bag doesn’t mean 
that it will wear out in that time. With good care 
it will last five or six years. 





On another are the lines: 


No need to use a flannel cover on a bag of this kind. 
The rubber itself is soft as velvet. 


| 


We place in the foreground of the display a card meas- 
uring 7 x 22 and reading: 


Every fall we search the market for the best two 
quart bag to sell at $1.00, ordering a sample bag from | 
every maker, and for four successive years the Tyrian 
people have captured our order for our winter supply 
of bags. The goods are made up for us after the order 
is given. Won’t accept made up stock. We want it 
fresh. 

We have sold more than one thousand “ Tyrian” 
a and NOT ONE has been complained of or brought 

ack, 





The style of this card is plain Gothic letters three- 
eighths of an inch high, with a quarter-inch space be- 
tween the lines. 

The display mentioned is the first one of the fall and 
winter advertising campaign in hot-water bags and other 
rubber goods. It is needless to say that we have built up 
a large trade in them. 

To get back to our car cards: At first, we used to leave 
out the bottom line, “ Smith’s Pharmacy, Main and Cross 
Streets, Smithville,” leaving the space blank while the 
card was used in the window or store and inserting the 
words before the card was put in a car; but of late the 
cards were completed at once, and while the name and ad- 
dress might seem superfluous in a card used in the store, it 
does not look out-of-the-way; in fact, the cards seem to 
gain in individuality with it. 

We aim to have these 11 x 28 cards uniform in style, 
nevery varying the tvpe of lettering, general arrangement 
or color scheme. Cards are white, with blue-black and 
red lettering ; the first line a Gothic antique letter 114 or 2 
inches high, blue-black, either shaded or outlined with 
red ; body of card half-inch blue-black plain Gothic letters 
slanted like italics ; bottom address line, 1 or 114-inch let- 
ters like the first line, but without red outline or shading. 

A iist of the cards in use and the number of the car in 
which each appears is kept, so that we know what cards 
are out and where. 7 . 

The following are specimens of some of the cards now 
in use: 

“LET US FILL YOUR PRESCRIPTIONS.” 


Our prescription laboratory is the best equipped in this section. 
Only registered pharmacists who are experienced, expert prescription- 
ists are employed. All prescriptions are double checked by two pharma- 
cists—the only system that makes errors impossible. 


.WE ARE READY FOR EMERGENCIES, 


and keep on hand all those things that, when wanted, in sudden sick- 
ness or accident, are “ badly wanted.” 

Splints, Bandages and Surgical Dressings of all kinds, Crutches, 
Trusses, Bed and Douche Pans, Croup-kettlies and Lamps, etc., etc. A 
fresh supply of Diphtheria Antitoxin and Vaccine always on hand. 


TOOTH BRUSHES THAT WON’T SHED THEIR BRISTLES. 
We have them. Guarantee them. Give a new brush for any 


that proves unsatisfactory. Prices 25 to 40c. Our name stamped on 
every brush. Cheaper brushes 10c. up. Good, but not guaranteed. 


“* GIMCRACKS.” 


You will find in our fancy goods stocks many novel, useful and orna- 
mental things suitable for gifts. favors or prizes. Sterling Silver 
Toilet Articles and Small Wares, Pocket Books and Purses in fine 
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leathers, Pocket Knives, Scissors, Toilet Table furnishings in fine dec- 
orated china, cut glass or silver, etc. Prices range from 25c. to $5.00. 


DO YOU USE A FACE BRUSH? 


If so, you will never go back to cloth or sponge. A scrub of face and 
neck with warm, creamy suds and face brush is a real luxury and keeps 
the skin clear and healthy. 
Prices 25, 50, 75c. and $1.00. More than a dozen styles. 
OUR BEEF, WINE AND IRON 


is a splendid tonic and pick-me-up in weakness or fatigue. Made of pre- 
digested bee?, iron citrate and sherry wine that we get direct from the 
vineyards of the Italian-Swiss Colony in California. Pure loaf sugar 
and fresh oranges are used for sweetening and flavor. We've been 
making it these fifteen years. 

Full pint bottles, 50 cents. 


OUR STOCK OF FINE WRITING PAPERS 
is smaller than the stationer’s but more up-to-the-minute in style. We 
buy small lots of the latest designs and sell them out quick. In this 
way we keep up with the rapidly changing fashions. Box papers only, 
10c. to 50c. Finest qualities are 25c. up. 
BLUE-RIBBON BRUSHES. 

England and France are no longer supreme in fine brush making. 
America now leads the world. Adams’ “ Invincible” are the best of 
American-made brushes. Hair brushes $1.00 to $5.00 each. Military 
brushes $3.00 to $8.00 pair. Lather brushes $1.00 to $2.00. 


AGAINST THE METRIC SYSTEM. 








Powerful Argument Favoring the English and Ameri- 
can Units of Measurement—Mistakes and Mis- 
representations of Metric Advocates—Expert Testi 
mony—A Valuable Paper—An Attempt at a 
Solution of the Problem, 





At the forty-sixth annual meeting of the American Society 
of Mechanical Engineers, which was held in this city last 
week, a most valuable paper on The Metric System was read 
by Frederick A. Halsey, associate editor of the American 
Machinist. Mr. Halsey has made an exhaustive study of the 
workings of the metric system in various countries, with a 
view to proving that instead of the metric system’s universal 
adoption as the most expedient system of units the American 
and English system is in reality a better one. His argument 
was reinforced by expert testimony in the shape of letters 
from various large manufacturers and the heads of great 
technical industries. Mr. Halsey said in part: 


A ONE-SIDED ARGUMENT. 


“The situation at Washington regarding our system of 
weights and measures demands the most serious considera- 
tion. The testimony before the House Committee on Coinage, 
Weights and Measures was overwhelmingly one sided, and, 
weighing such testimony in the only way that Congressmen 
can, the committee could bring in no other report than the 
one it did, recommending the passage of the Metric System 
bill. Scientific and practical men of the front rank, as well 
as engineering, scientific and trade societies everywhere, are 
calling for this measure. 


THE PRO-METRIC ARGUMENT 


is substantially an @ priori argument. The metric advocates 
adopt the methods of the old philosophers who laboriously 
sought to prove what ought to be. My method is that of mod- 
ern science, which interrogates nature in order to learn what 
is. For instance, they tell us how easily and how quickly 
this nation ought to make this change; I shall show how 
slowly and laboriously France and Germany have made the 
change. They will say that we ought to adopt this system 
to please our foreign customers; I shall show that our foreign 
customers do not care one picayune whether we adopt it or 
not, and I shall prove it by a flood of evidence.” 


METRIC SYSTEM NOT GENERALLY ADOPTED 1N GERMANY. 


Mr. Halsey submitted much evidence to show that the 
metric system had not been generally adopted in* Germany. 
In the textile industry alone there are nine different ells in 
use in addition to the metric and English yard. These ells 
are divided into inches, an inch ranging all the way between 
1-20 and 1-36 ell, so they have such extraordinary ratios as 
Prussian ell, 25%4 inches; Wurtemberg ell, 34% inches, and 
Vienna ell, 291% inches. The raw material is purchased by the 
English pound. The finished goods are sold by the French 
meter. The yarn counts are English, while the length and 
width of the finished goods are metric. The length of the 
yarn is expressed in meters, while the counts are English, 
based upon the yard and the pound. From this hodgepodge 
the weight of the yarn is calculated in grams, which is ex- 
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tended by another arithmetical somersault at a price given in 
marks per English pound, and to cap the climax the total 
length of the yarn in meters is reduced to English yards and 
then to English skeins of 560 yards each. Continuing he said: 

“There is no theory here. This estimate is an example of 
German practice at this moment, and yet men can be found 
who say that the metric system was adopted in Germany in 
two years without inconvenience, some asserting they were 
present when the trick was done; and stranger still, other 
men can be found who believe it. 

THE WEAKNESS OF THE CASE FOR THE METRIC SYSTEM. 

‘The fatal mistake of the metric advocates and the weak- 
ness of their case lies in their assumption that the statute 
book is an index of the practice of the people. The arguments. 
for the saving of time in calculation, for the simplification of 
our weights and measures and for the saving of time by school 
children are all based on the tacit assumption that the old 
units are to disappear. As they have not done so elsewhere, 
they will not here, and every one of these arguments falls to. 
the ground. 

“Shall we carry our heads in the clouds of speculation or 
shall we consult the experience of others? Shall we join in 
the chase of this will-o’-the-wisp which no nation has ever 
caught? That and that only is the metric question of the 
hour. Arguments based on ‘beautiful interrelation and 
correlation of the units’ have little more application than a 
philosophical speculation regarding the appearance of the 
back side of the moon. 


WHAT THE ARGUMENT PROVES. 


“On its merits, then, I claim that the metric system is @ 
bagatelle. Admit all, for the sake of argument, that the 
metric advocates have claimed regarding the fundamentai 
superiority of the system, and we admit nothing. The pro- 
metric argument is that the decimal basis and the interrela- 
tion of the units of length, of capacity and of weight greatly 
simplify and abbreviate calculations. That is all, for when 
it comes to actually measuring things no one claims that it 
cannot be done just as readily by the English system; and, in 
fact, if there is any argument from this. standpoint, it is that 
the English system is better than the French system.” 


A NEW SYSTEM ADVOCATED. 


At the same meeting Sidney A. Reeve, professor of me- 
chanical engineering in the Worcester (Mass.) Polytechnic In- 
stitute, read a paper on A Rational Solution of the Problem: 
of Weights and Measures, in which he suggested the adop- 
tion of a new system, which he explained as follows: 


THE PROPOSED NEW SYSTEM. 


It consists of taking as a standard the English yard,. 
which is the standard of length of all English speaking peo- 
ples, and treating that exactly as the meter is treated in the: 
metric system, except that the divisions are on the duodecimal 
system to suit the duodecimal numbers, instead of the decimal 
system to suit the decimal numbers. This results in smal¥ 
units of length which are exactly equal to those now in use 
in the machine shops; also in a unit of volume corresponding- 
to the meter, which is practically equal to the existing pint. 
This new pint, which is a cube measuring 3 inches on each 
edge, when filled with distilled water weighs within 21%4 per 
cent. of the present standard pound. In further instance, the 
standard yard multiplied by “ 1,000.” (which is the duodecimat: 
expression for 1,728 decimal), very closely equals the statute- 
mile. In short, the new system of units, which is as “ beau- 
tifully correlated’ as are the measures of the metric system 
by means of one and ciphers, presents no appreciable altera- 
tion from existing standards. 


HOW IT WOULD AFFECT THE CURRENCY. 


As to coins, the half dollar and quarter dollar would re- 
main unchanged. The dime, nickel and cent would have to- 
be retired. In their place would be issued fractional currency 
under the following plan: 


1 dollar = 10 bits (one dozen bits of 8 1-3 cents value each). 
1 bit = 10 groats. 

1 groat = 10 grets (for purposes where the mill is now used). 
The probable coins would be: 

Silver half-dollar (= 50 cents), = 6 bits = 60 groats. 

Silver quarter (= 25 cents), = 3 bits — 30 groats. 

Silver bit (=: 8 1-3 cents), = 1 bit = 10 groats. 

Nickel half-bit (= 41-6 cents), = 6 groats. 

Cooper quarter-bit piece (= 21-12 cents), = 3 groats. 

Copper groat (= 0.7083 cents). 


Professor Reeve has compiled some interesting new names- 
for his duodecimal numbers, such as “ doz-one” (thirteen). 
“ fitze”’ (five dozen), ‘‘ twodz-nine ” (two dozen and nine); etc. 
This, of course, brings in the use of the dek and eln, and he- 
has “ dedz” (dek dozen), etc. 
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Cream of Current Literature 


A summary of the leading articles in contemporary pharmaceutical periodicals, 





SCIENTIFIC. 

The Causes for the Loss of Mercury in Toxicological 
Analyses. By Carlo Pierpaoli (Bolletino Chemico Far- 
maceutico, August.)—The method of Fresenius and 
Babo is one of those most frequently employed for 
the destruction of organic material in the course of 
toxicological analyses. It consists essentially in boiling 
the organic matter, tissues to be examined, etc.,'with potas- 
sium chlorate and hydrochloric acid. Oglialoro showed, in 
1900, that a part of the mercury, if any be contained in 
the tissues, is destroyed or lost by this method, which is 
supposed to leave all the inorganic constituents of the 
substance to be examined intact. This is, of course, very 
important in medico-legal cases in which the presence of 
mercury is suspected in a body. The author wished to 
determine, in the first place, whether such a loss of mer- 
cury actually took place in the employment of the method 
referred to, and if so, what were the causes of this loss. 
Fresenius himself admitted the loss of some of the bi- 
chloride of mercury by evaporation, and attributed to 
this factor the loss of small amounts of some of the other 
metals. Investigations, conducted by the author, showed, 
however, that the loss of mercury in this method could be 
accounted as follows: 1, From the failure to wash out 
completely all traces of mercuric sulphide left in the liquid 
resulting after the destruction of all organic matter with 
potassium chlorate and hydrochloric acid. 2, From the 
fact that the mercuric sulphide obtained by the Fresenius- 
Babo method always contains some chlorine dependent on 
the chlorated organic substances which are precipitated 
with the mercuric sulphate, and which may be proved to 
be present, in spite of careful and prolonged washing. In 
order to purify this mercuric sulphide the author util- 
ized the fact that mercuric chloride heated in the pres- 
ence of concentrated sulphuric acid is volatilized quite 
easily. in order to purify the mercurial compound he 
therefore heated it in a retort with concentrated sulphuric 
acid, and sublimed the distillated. 

Guaiaquin. By F. G. Ehlert. (Pharmaceutical Re- 
ziew, April).—This subject is treated in the same man- 
ner in which the author has treated a number of guaiacol 
derivatives, in recent numbers of this journal. The meth- 
od of preparation is described, the physical and the thera- 
peutical properties given, and a bibliography appended. 

TECHNICAL, 

Syrups. By A. E. Hiss (Western Druggist, Au- 
gust).—The pharmacist is warned that the presence of 
bluing in commercial sugar makes it necesary to filter 
many syrups, as this substance is decomposed by various 
acids. 
caramelization, or if there is unsufficient quantity of sugar 
present the syrup may ferment. The purest form of 
sugar obtainable is known as rock candy, and its use ob- 
viates some of the objections which may be made to the 
ordinary commercial sugar. The author takes up each of 
the syrups of the Pharmacopeeia, and offers suggestions 
régarding them. The Pharmacopeeial directions for sim- 
ple syrup should, according to the author, prescribe the 
method by which heat is to be applied. He uses fourteen 
pounds of sugar and two gallons of water, heating the wa- 
ter to boiling, and at the moment of boiling adding the 
sugar all at once and stirring for about a minute. The 
U.S. P. formula for syrup of hydriodic acid is satisfac- 
tory provided one makes his own syrup from pure rock 
candy. The presence of acetic acid in syrup of ipecac is 
condemned as objectionable. The formula of 1870 is pre- 








Sometimes also sugar may turn brown through . 





ferred for syrup of tolu. Caspari’s formula for syrup of 
ginger is preferred to that of the U.S. P. This is as fol- 
lows: Triturate one fluid ounce of fluid extract of ginger 
and five fluid drachms of alcohol with one ounce of cal- 
cium phosphate to a smooth mixture, incorporate fifteen 
ounces of water, let the mixture stand for six hours, fil- 
ter, add water, if necessary, through the filter to make 
the filtrate measure sixteen fluid ounces, and in this dis- 
solve twenty-six ounces of sugar by agitation without 
heat. The U.S. P. formula for syrup of hypophosphites 
is good except for an insufficiency of sugar, which should 
be increased to six or six and a half pounds per gallon. 
Both of the N. F. formulas for compound syrup of hypo- 
phosphites are criticised and the following proposed in 
their stead: 
The clear syrup is prepared as follows: 


Calcium) Dy BOBNGSPIITE: 6's ois is.e.0eisaieiscwaieseeleeie 148 gr. 
POTASSIUM HYPOPNOSPHITE oo... bicsc eis ensice sees 96 gr. 
Manganese hypophosphite .................20- 64 gr. 
JUST CES 1G | a a a a 28 gr. 
UDVCHMING “GECANOIG o5.0\s.0.6:6i6 0.05 we 08 Ob visio cores oe 4 gr. 
RCSL UDA es PELE NO 555.54 0)'s] onic ei elane: ai qairorelars aes a.aaull 120 gr. 
Hypophosphorus acid, 50 per cent...........2. fl. dr. 
IDUTCCH SDHOSPUGTIO REIDY 6. o:0)25)0.5.¢:sceieidicledwsveiere 5% fl. dr. 
RUNNER ea gre phen cole eTousidls, Marsieiois dete ares ceis 3 av. lb. 
Distilled water, enough to make................ ¥% gal. 


Dissolve the potassium and manganese hypophosphites 
with 64 grains of the calcium hypophosphite in 26 fluid 
ounces of the water. Dissolve the quinine and strychnine 
in 2 fluid ounces of the water with the aid of the hypophos- 
pherus acid. Mix the two solutions and in the mixture 
dissolve the sugar by agitation. Dissolve the ferrous 
sulphate, which should be a C. P. article in clear, green 
crystals, in 1% fluid ounces of distilled water and to this 
add the diluted phosphoric acid. Rub 84 grains of the 
calcium hypophosphite in a mortar to fine powder and add 
the iron solution. Triturate together for a minute or so, 
then filter, and add enough distilled water through the 
filter to make the liquid measure 8 fluid ounces. Mix this 
liquid with the syrupy solution previously prepared, add 
enough simple syrup, if necessary, to make the liquid 
measure one-half gallon and filter through whole paper. 
If hypophosphorus acid of some other strength beside 50 
per cent. be on hand it may be used instead, if correspond- 
ingly more of it and less of water be used. 

The cloudy syrup is prepared as follows: 


Calcium hypophosphite 2 
SOGIUM HYPODNOBDNITE 2.65 cc ccececcccccesecee 64 gr. 


Potassium hypophosphite ..................... 64 gr. 
eee UN NU 001 (6) 4: 0;0 0.0.5.0 0.6 5 Sle ee craicreineaio 40 gr. 
Iron pyrophosphate, scale...............cccceee 96 gr. 
SERV CUEING!) BUD HALC: 6 ooce: 6 5-4:0:0:5. 010 ie 0:08 bobo aseee 6 gr. 
PN GRAREN ta eftey ie are roo rar alata lacbiox eye G earns iene haa alareeee 38% av. Ib. 
AVM E RAIN Pa alors ines diore orci allot ier eatev oe <iaie pnield.e auslelten 82 fl. oz. 
Simple syrup, enough to make.................. ¥% gal 


Mix the three hypophosphites, quinine sulphate and 
water in a suitable dish, apply a gentle heat until all are 
dissolved, add the sugar, continue the heat until it is dis- 
solved, then bring the liquid to a boil, remove the vessel 
from the source of heat, add the iron pyrophosphate, stir 
the liquid until it is dissolved, dissolve the strychnine 
sulphate in about 6 fluid drams of distilled water, add to 
the preceding solution, strain the whole through cloth 
and add enough simple syrup, if necessary, to make the 
liquid measure one-half gallon. This makes a_ thick 
syrup in which the cloudy matter subsides slowly and is 
readily diffused through the liquid on agitation. It 


‘should be preserved from the light as it becomes darker 


on exposure. 
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Queries and Answers 


We shall be glad, in this department, to respond to calls for information on all pharmaceutic matters. 








f\ To Prevent the Steaming of Windows.—l. U. 
A. writes: “ Would you give me a formula to prevent the 
steaming and frosting of my show windows? The win- 
dows are about five feet front and ten feet high, with door 
recess six feet between the two. The store is heated by 
steam and a radiator in each window. ‘The sash at top 
and bottom is fitted with ventilating holes as is also the 
transom over the door. We have tried glycerin and alco- 
hol, also glycerin and potash soap, neither of which keeps 
the glass clear for more than a few hours.” 

We gather from what our correspondent says that the 
trouble arises from an excess of moisture in the air of 
the store. This is probably due to an escape of steam 
from the radiators and the subsequent condensation of the 
steam on the cold surface of the glass. The remedy would 
seem to lie in the placing of a few gas jets either along the 
sides of the window or at the bottom close to the glass, 
after the fashion of stage footlights. This is all we can 
suggest in the absence of information regarding the light- 
ing arrangements of the store and the time of day at 
which the trouble is experienced. 


Bay Rum.— bk. R.—Perhaps the most recent for- 
mula for a superior yet moderate priced article of bay 
rum is that proposed by Scoville in which tincture of ben- 
zoin figures. This addition is supposed to impart the 
softness and depth which characterizes the so-called “ im- 
ported ” and “ distilled” articles. The quality, whatever 
it is, is agreeable and suggests the foreign brands. Sco- 
ville’s formula is adapted from the Spiritus Myrcie of 
the U. S. Pharmacopeeia. It is weaker in alcohol and 
contains the benzoin. The proportions follow: 


Ld SPP oPeT ee Eee Tee Le ovi 
Se eee ee ST ee ee TT EOL 588 
Oil of pimento..... 6... ee eee eee c cece eee eee eee eee s OSS 
Tincture of benzOin......... eee cree ee eee eee eee eee OV 
Powdered OFTIG TOO... cccccccccccccecevcssesest 91SS 
eee eS eee Te RTT ee re Oiv 
ES Se ee ee eee See To rr sf Oiv 


The oils, tincture of benzoin and orris are mixed with 
the alcohol, and the water gradually added with frequent 
shaking. The orris is employed as a clarifying agent 
and to facilitate filtration. The mixture should not be 
filtered until after it has stood about eight days. 


Stencil Inks.— W. H. C.—These inks consist es- 
sentially of a saturated solution of shellac in a solution of 
sodium borate, with which pigments are incorporated. 
Some inks have a basis of boiled linseed oil, but the first 
mentioned are generally preferred. The following are 
typical formulas for each variety : 


I. 

CO) eer eT Te rr rT ys | 
Ere re Te Tee eT Ee ey. 3iss 
NN ih ree CL Ea hae Seka Sian eles NinSe a ae eee 

soil together until the shellac is dissolved. 

FUE) NUR DARN a os oko som ins os a nc ssn 50 inw's v'010 0s wae 
OO Se ere re re ree 
Pe nh. ahoxkchovekeebeee tee nsbussaeee 3iss 


Mix thoroughly and gradually incorporate the shellac 
solution. 


as. 
Shellac Peeere rere rere reer rere eee eee ere eee eereeey |!) 
eee ee eee mes yy | 
cs ius sash sen bas bennseec den beae sheen eee. 
RIOR: ssn sew eneues ses basanbaseeaenanene 3ij 
TED ccssnchie ase sbees so ecbebeseseae Sufficient 


Boil the borax and shellac in water until they are dis- 
solved, and when cool add the powdered acacia, stirring 


until it is dissolved. Add water to complete 25 fluid 

ounces and add sufficient ultramarine to make an ink of 

the right consistency. When it is to be used with a sten- 

a — be made thicker than when it is applied with a 
rush. 


III. 
aERRNEM SS oS or Sis OL cing mie ainiesie SiS SRSA OSE eee ee 3ij 
NER neu sc oper sceokiessussore ssuesoaweee 3i 
Rae MS RONEN igo oid coi 548 Wise wise ewacesokebale 5iij 
LeU EEN Ach Kah sGbh aa schs ilcoheacibascuw eee Sufficient 


_ Triturate together the dry powders and then make 
into a suitable paste with glycerin. 


IV. 
LPN EMA Ui 5 o's 's ess Sou os Noes Deb wise sees eee 1 part 
RRMA UND IIEDL Sie cisip hid aio. s sobs sis ose as WARE 2 parts 
ED RUMOR TOU, 5 cumeicvanetacasvekssaceeed Sufficient 


Mix intimately the China clay with the Prussian blue 
and make a paste of suitable consistency with the boiled 
linseed oil. 


Safety Match Composition.— S. S.—There is no 
standard formula for the manufacture of the composition 
used on safety matches. The coating on the match tips 
consists chiefly of potassium chlorate while the rubbing 
surface on the cover of the box is a phosphorus compound, 
the red or amorphous phosphorus being used. It is hard- 
ly likely that any two brands of matches are of the same 
composition so far as the chemicals employed are con- 
cerned. The method of manufacture and formulas are re- 
garded as trade secrets. A formula which has recently 
found its way into print is the following: 


TIP COMPOSITION. 


PPOURRSIMIN CHIGTAES 666.55 ioe on 50.6'0.55-00-6's see o's 0 PALtA 
Potassium bichromate..............scecescces 2 parts 
RE EE PRO WANT 5 nies Swictom waa aN ste auwh ene oocwese 3 parts 
SEL Occ bak wi mma Oboe ent ak a wee ae wee eae 2 parts 
RUBBING SURFACE, 
PARICAMMDOENIND MINN ooo o's clew'n os 8 a's veiw ase eee 5 parts 
Loi UO C00) rn ST 
BEMUMINOHE MHORIUC, « .5.c.0 6s os0-0060 55 000swaces 1% parts 
SREELE So 5S cca SRSA RMS Se OES ANE OSS Sean e Geared 4 parts 


The Composition of Celluoid.— McI.—The com- 
position of this varies with the manufacturer. According 
to Sadtler (Pharmaceutical and Medical Chemistry, Third 
Edition, Vol. 1, p. 701), celluloid consists of pyroxylin in 
combination with camphor, the mixture of the two mate- 
rials being effected while the pyroxylin is still in a par- 
tially moist condition, the two materials being ground 
together with care in closed drums. The mixture is then 
put through heated rolls to melt the camphor and cause 
them to combine. 

The camphor is added in alcoholic solution in other 
formulas, and pigments are added to give the substance 
body and color, as in the following: 


MORO ED ee tin xis ccawih sien das weet kee kame 100 parts 
PAC MI RIUO pn sions isan G 45 <A sine nok wisn asus Nae 
SMM ccdict pActieSeiasohs aidds eaanak ean 48 parts 
ERM badass shou psnk bien hes. bavkebesnxie 20 parts 
BME Sirk $a GW ihkw as knusne shure sceucn Geese 65 parts 
RPSUNONPNENONND 57s Sika hiniwin Kies sie SWEAR Sire Gie wa Ee 0.1 part 


Tar Cough Syrup.—F. L—A good cough syrup 
of the kind indicated in your inquiry cannot be made by 
a mere admixture of tar solution, paregoric and syrup. A 
preparation more in line with what is indicated in the 
treatment of simple coughs and colds is furnished by the 
following formula, which although it calls for somewhat 
more manipulation than the average run of compounds, 
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yields an article that gives satisfaction in nearly all cases 
where a cough syrup is likely to be effective: 


Horehound ....... PO ee IO ICICI CERT 3ij 
LAR Ot SS OR ae Ian ET ee eee RTC 3iss 
PUTING TIAN COLOLA Co o.:5 6 5:3,0.09:6-0.0.910 0:4 lb 10-00 1050.06.08 0 3iiss 
NN NR 56a a, i'r 0 xcs vo 05) v8 a a Ss ais STIS LAR OSI Rs eS Oiv 


Mix and allow to stand for twelve hours, then strain 
and to the mucilaginous infusion add: 


NPRM e Rava tates loreié alos ane ce esas es ee wie isle O54 Ai wee e COUN 
MUPURSANDSMONIRNDY 5/56: s0'e see lois 10 0. av, 6) 6 obtusa ie: Sr0l'e terosesga eR 
BHI ORT ACU OL BIO ose 656 a 5 65 k6 05 -055600.6 wo r9ss eee oD 
M[OUAD: BOTA: GL GOO sae ois codecs bale wlesiaiceacs Oi 


The oil of tar is dissolved in the chloroform which is 
added to the other ingredients and the whole incorporated 
with the mixture first formed. 


Solubility of Glass in Hydronuoric Acid.— S. K. 
inquires: “‘ Does hydrofluoric acid make a clear solution 
with glass? What proportion of glass does it dissolve? 
Is there any other substance or combination of substances 
that would dissolve glass in a greater proportion than hy- 
drofluoric acid?” 

Glass is attacked by nearly all liquids, the quantity 
passing into solution depending upon the nature of the 
glass, its condition as to structure, whether whole or pow- 
dered, and on the nature of the fluid to which it is ex- 
posed. The solubility of glass in water is considerable 
and increases with the amount of alkali contained in it. 
All glass is decomposed by hydrofluoric acid and a clear 
solution of the one in the other is possible within the 
limit of neutralization. This limit will vary with the na- 
ture of the glass, and the quantty of acid taken. The sub- 
ject of the solubility of glass in various liquids is treated 
very fully in Comey’s “ Dictionary of Chemical Solubili- 
ties.” (Macmillan & Co., New York, $5.00.) 


Acetanilid. — By Charles W. Gorr. (Pharmaceutical 
Review, February and April).—The study of this drug, 
including quite a full bibliography of the subject, is re- 
corded in a manner which will prove of much value for 
reference to all interested in the subject. The article con- 
cluded with a table of reported constituents of secret rem- 
edies in which acetanilid is regarded as the chief ingre- 
dient, and with a number of formulas for the preparation 
of acetanilid. 





Correspondence. 





Why Not Demand Registration of Pharmaceutical 
Manufacturers ? 


To the Editor: 

Str,—Having read an article in the Druccist under 
the heading, “ Unregistered Drug Clerks,” and being 
fully aware of the importance of good, systematic train- 
ing in all branches of pharmacy, I ask: Is it not strange 
that no mention is ever made of registration of the im- 
portant operators in pharmaceutical laboratories, upon 
whose knowledge depend the superiority of product and 
accuracy of dose of the many preparations sent out to 
retail pharmacists and physicians? Of course, in the 
mere sale of crude drugs and by-product chemicals by 
exclusive wholesale dealers to registered pharmacists, the 
latter should be and are, to a certain extent, familiar with 
their physical and chemical characteristics, but as phar- 
macy is the art of compounding as well as of select- 
ing, is not this a weak link in the chain of general State 
pharmaceutical legislation ? PHARMACIST. 
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BUSINESS BUILDING. 





Conducted by U. G. Manning. 
The Depariment Editor will be pleased to criticise advertisements, 
suggest improvements, and answer all questions coming 
within the scope of this department. 


TRY PLUNGING ONCE. 


RUGGISTS who have large holiday stocks and who 
are in position to stand the cost, win or lose, may be 
able to convince themselves of the value of advertising 
by doing a little plunging this season. Holiday time is a 
good time to get direct results. These are the results that 
must be had and conditions are favorable to getting them. 
People read advertising more carefully now than at any 
other time, they are impressed by large ads, they are in 
such a condition of muddle that they welcome the infor- 
mation that advertising gives them. 

There is really no risk at all in doing heavy holiday 
advertising. The only risk is in not doing enough of it. 
If vou will put real information into your ads and make 
them so large, prominent and persistent that people can- 
not overlook them, you can be sure of results. If so sit- 
uated that circular advertising is necessary, snow them 
under for two weeks before Christmas. One circular 
repeatedly distributed may do, though different circulars 
would be better. 

One of the chief reasons why druggists are slow to get 
decided results from advertising is because they are slow 
to spend as much as they should for advertising. They 
cannot well be blamed for this because to the man who 
lacks experience, advertising always looks like an expense 
—and it is most apt to be made an expense by going 
at it too timidly. But the holiday season is short. Condi- 
tions are favorable for success. It is not going to make 
or break a man, whichever way the trial turns out. It is, 
therefore, a good time to make an experiment on a ra- 
tional scale, and thus see whether bold, aggressive adver- 
tising is not just what you need. 

Many a man has had his eyes opened and his career 
changed by some such experiment. 

FF 
OUR PRIZE PUPIL. 

I see by the last issue of Printers’ Ink that H. F. Ruhl, 
Manheim, Pa., is one of the three prize winners in that 
journal’s advertising contest, which has been conducted 
for several months. The final awards have not been 
made, but Mr. Ruhl is announced as one of the three who 
are to receive the cash prizes of $25, $50 and $100. Mr. 
Ruhl will, I think, receive the second prize, not because 
his ad is second, but because the editor of Printers’ Ink, 
being human, is apt to be influenced by the subtle flattery 
of one of the other ads. 

Mr. Ruhl was one of the earliest and most zealous pu- 
pils of this department. He made constant use of it, and 
was prompt to apply the information it could afford him. 
During the continuance of our advertising competition he 
won more prizes than all other competitors combined. He 
is entitled to congratulations on his success in the present 
competition, where he was pitted against some two or 
three hundred contestants who submitted a total of six 
hundred and forty-seven ads. 


AMERICAN DRUGGIST AND 


A UNIQUE SITUATION. 


A peculiar condition exists at Hammond, Ind., just 
now, where all the druggists have combined to fight a de- 
partment store. The druggists have agreed on a scale of 
cut prices, and have secured a large combination space in 
the papers. Each druggists occupies a division of this 
space in which he advertises various articles at cut rates. 
There seems to be an understanding that each druggist 
shall quote prices on certain articles so that the various 
ads will cover different lines of goods. By uniting space 
in this way the combined ad is about as large as that used 
by the department store. 

The outcome will be interesting. The probabilities 
are that in the end a truce will be affected which will be 
favorable to the druggists. 
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A SEMI-CENTENNIAL. 


Fromt Dr. Geo. Ross & Co., Lebanon, Pa., comes a 
very attractive and interesting booklet issued on the re- 
cent occasion of this firm’s semi-centennial. The cover is 
dark green, printed in white ink. The eight inside pages 
are of white enamel, printed in dark green. The setting 
of the book is faultless and the matter is excellent in 
every way. The book traces the history of the business 
through its various mutations, showing how it has always 
aimed at higher standards and how now, in modern quar- 
ters, it gives service of the most advanced character. 

The following reference to conditions half a century 
ago is interesting : 


LEBANON FIFTY YEARS AGO. 


Lebanon was then an inland country town with a popula- 
tion of little more than 3,000, without railroad facilities, the 
Union Canal the only highway for receiving freights, and 
a daily stage communicating with Harrisburg and Reading, 
bringing the mails and news once in 24 hours. Two police- 
men, one in the east and the other in the west wards, were 
the guardians of the town and called out the hours of the 
night, as was customary then. The advent of Doctor Ross 
marked a new era in the drug business of Lebanon. Modern 
methods were introduced and an exclusively drug business 
conducted. Gas, of which he was one of the promoters, was 
not introduced until the winter of 1857, so that the stores 
were lighted at night with tallow candles and lard burning 
lamps, in many instances what were called “‘ Fett Amschele " 
being used. He introduced “‘ Camphene ” lamps, which burned 
a purified turpentine, and for the times made a brilliant light. 
Every package or bottle which left the store was neatly 
wrapped and properly labeled, and though business was slow 
at first and oft times discouraging, in a few years the public 
has shown an appreciation of the newer methods and the ac- 
commodation afforded them, so that there was practically but 
the one drug store in the town for a time. 


et SF SF 


SOME HOLIDAY ADS. 


Some of the Christmas advertising done by C. O. Bab- 
bitt & Son, Corry, Pa., last year is shown. This is good 
both in matter and arrangement. 


After Christmas 


You may want to send some little remembrance for New Year's. 
You will find some very pretty booklets and calendars which are 
just the thing at our store. Some odds and ends of different lines 
of books will be sold at a very low price. Do not forget your diary 
for 1903. Excelsior are the best, all prices, at 


Babbitt’s 


it is Now Time 


To look after your CHRISTMAS GIFTS. The goods this year are 
unusual in variety, quality and price. We have spared no pains to 
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secure only the most choice and desirable articles in our line. No 
one in Corry carries as large and complete a collection of 


Books 


as will be found in our store. Books for all ages. The CHIL- 
DREN’S BOOKS are beautiful and -— Cag saangy- You will want 
to see the new illustrated juveniles ve the small books in 
dainty white bindings. S' TANDARD Wonks at 20, 30 and 50 
cents. All the late and popular works of the best authors. 


Fine Stationery 


put up in pretty packages for Christmas. We selected these papers 
with regard to fine quality as well as style of package. We also 
have a new supply of 1 lb. papers with envelopes to match, which 
would make an appropriate gift. 


A Call 


at our store will convince you of our fine stock. No trouble to show 
you. We insist on pleasing you fully. Remember, your money 
back if you want it at 


BABBITT’S 


Where a larger line of goods is advertised it is best to 
go more into details, giving descriptions and plenty of 
prices. 

The ad of W. W. Marmon, Bloomington, IIl., presents 
another holiday subject in an attractive and effective 
manner. 


Holiday Feasts 


Will be contributed to by the butcher, the baker, the grocer, and others. 
We are one of the “ others,” our contributions being 
Cloves, Mustard, Mace, Allspice, Peppers, 
Nutmegs, Sage, 
And other condiments: 
Anise, Fennel, Caraway and Coriander Seeds, Flavoring Extracts, 
Essences, Fruit Juices, Chocolates, etc., etc. 

Our ground spices are guaranteed to be 100 per cent. pure, and they 
are sold at no advance over the prices which are charged by dealers 
who sell the ordinary kind. The same comment applies to our superior 
Wines and Liquors for the table and kitchen, of which we have a care- 
fully selected assortment, both in bottles and drawn from the keg. 


Cinnamon, 


WwW. W. MARMON 


RETAIL DEPARTMENT. 
Only Registered Pharmacists Employed. 





“A Little Graduate.” 


The accompanying picture shows 
little Harold Grumbine, the four-year- 
old son of George Grumbine, a prescrip- 
tion clerk, of this city. The picture was 
taken on the sands of Rockaway Beach. 
\Mr. Grumbine does not tell us how he 
manipulated the sensitive plate so as to 
get the graduated measure effect, but 
the result speaks for itself. Being a 
graduate in pharmacy himself, Mr. 
3rumbine thought it would be a good 
idea to make one of his son, even if in 
name only, and he has made a start in 
this direction thus early by associating 
the youngster with one of the best 
known implements of the craft and 
showing him in a trick picture as “ The 
little graduate.” 





Packing Postal Parcels for Honduras. 


Consul W. E. Alger reports from Puerto Cortez as follows: 
I give below a translation of a notice apearing in the news- 
papers of Honduras: 

“In order to avoid damages and also claims, interested 
parties are asked to advise their correspondents abroad to be 
more careful in the packing of postal parcels, as the greater 
part of the time they arrive in bad condition, with the con- 
tents soiled and deteriorated. It would be wise to pack such 
parcels in cloth, well sewed, or in oiled or impermeable paper. 

Signed, Director-General of Post Offices.” 

I would add that, of my personal knowledge, postal parcels 
from England, France and Germany arrive here in perfect 
condition, only those coming from the United States being 
improperly packed. 



































































AMERICAN MEDICINES IN PERU. 


The Market for Druggists’ Sundries and Glassware— 
Essentials for Extending Trade. 





Peru, we have received a report on the opportunities fur 

the extension of American trade in drugs and chemicals 
in Peru which is as instructive as it is encouraging. We may 
say that the report was prepared at the special request ot 
the AMERICAN Drueaist for the benefit of its subscribers and 
advertisers. In connection with Consul Herdliska’s statement 
a brief description of the geography, with an account of one 
or two of the principal ports of entry of Peru, may not be 
out of place. 

The Republic of Peru is bounded on the north by Ecuador, 
on the south by Chile and Bolivia and on the east by Brazil. 
The coast line extends some 1,500 miles and the area was 
estimated at upward of 500,000 square miles, while its popu- 
lation, according to the census of 1876, numbered 2,690,945, 
exclusive of about 350,000 Indians. The area and population 
here stated have, however, been since reduced some 42,000 
square miles and 70,000 souls, respectively, by the cession 
of territory to Chile. 

The mountain ranges of the Andes run from end to end 
of the country, at a distance of about 60 miles from the 
Pacific Coast. East of this range the country is of great 
fertility and produces in abundance coffee, coca, copaiba, 
India rubber, cinchona bark, sarsaparilla and probably the 
finest grapes in the world. The country is also rich in min- 


F's Consul Charles V. Herdliska, stationed at Callao. 


-erals; gold, silver, quicksilver, copper, coal and nitrates exist- 


ing in abundance. Salt deposits also exist in vast quantities, 
said to be inexhaustible, being formed by percolation of the 
sea water through a porous rock. Very important petroleum 
beds in the north department of Piura have been discovered 
and have begun to be worked. 

Callao, with a population of about 30,000, is the principai 
port of Peru and the safest and most commodious on the 
South Pacific Coast. The bulk of vessels entering belong to 
the Pacific Steam Navigation Company, trading between 


‘Chile, Peru, Columbia and Ocos, Central America.* 


There are now three lines of steamships between New 
York and the West Coast, the companies operating them hav- 
ing their agents in Callao and Lima; the distance between 
Lima and Callao is only seven miles. Lima is the capital of 


the republic and has a population of 100,200 inhabitants. It 


is a large commercial center, all of the principal commercial 
houses being located in that city. It has a Chamber of Com- 
merce and a Chamber de Commerce Francaise. 

Consul Herdliska answers our inquiries categorically as 
follows: (1) There is a very large market here for crude 
drugs, which are converted in this country as required. There 
is also a considerable market for manufactured drugs, while 
the market for chemicals is quite extensive. (2) The market 
for druggists’ sundries and glassware is an extensive one, as 
is shown by the success experienced by the representative of 
a German firm now here who has just closed a contract with 
a number of municipal hospitals for glassware and laboratory 
fixtures amounting to 10,600 frances ($2,000). (8) Drug store 
fixtures, which are generally Peruvian in style, are made in 
this country. with the exception of the ornaments, which are 
imported. If, however, a drug store were fitted out on the 
American plan it would no doubt cause a general introduction 
of the American system. (4) Soda water fountains and ac. 
cessories are hardly known. No drug store at the present 
time has a soda fountain, and the only soda arms used by 
some of the confectioners are manufactured here. As the 
ladies of Lima are in the habit of taking ices at the various 
confectioners in the afternoon it is not improbable that the 
foreign soda water habit might also be introduced here, espe- 
cially in view of the warm climate. I think there is an op- 
portunity here for the American manufacturers of these ar- 
ticles to demonstrate the advantage of introducing the sale 
of soda water in the drug stores of Peru. (5) We have a very 
large market for patent and proprietary medicines, fancy 
soaps, perfumes and cosmetics. Such articles as these cannot 
be pushed too strongly. (6) The demand for American surgical 


‘instruments is growing. An American firm have a representa- 
rtive here at the present time who is doing a satisfactory busi- 
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Opportunities for Export 












Trade. 


hess. (7) Photographic and optical goods find much encour- 
agement in these markets. (8) The demand for toilet articles 
is very good, while that for bathroom articles is compara- 
tively small. 

The largest quantities of the foregoing articles are im- 
ported from Germany, especially the drugs, chemicals, drug- 
gists’ sundries, glassware, surgical appliances, ete. France 
follows with fancy soaps, perfumes, cosmetics, toilet articles. 
ete. England and Italy come next, the United States sending 
a little of each, principally patent medicines, photographic 
goods, and paints, oils, varnishes and colors. 

There are no wholesale or import merchants supplying the 
trade in the goods herein mentioned, because each retailer 
purchases for himself whatever he requires from the repre- 
sentatives sent here by the German, French, English and other 
houses. 

The German, French, English, Italian and other houses 
manufacturing the foregoing articles and supplying the trade 
here have been enabled to do so because of the fact that they 
have studied the conditions and have accommodated them- 
selves to the requirements of the Peruvian business world. 

In the first place these houses send out salesmen who have 
a good knowledge of the Spanish language, as well as a good 
knowledge of the customs of the people. They bring a long 
line of samples, take enough room in the hotels to show their 
goods to adavntage, and settle down, so to say, for so long 
a period as may be necessary to engage the attention and 
pleasure of the purchaser. One of the essentials for doing 
business is long time credit. This rarely extends beyond six 
months, however, and is generally about three months. Busi- 
ness cannot be done upon a cash basis, though it is reported 
that some houses accept 30 days. 

Leading merchants in Lima say that although credits are 
long the business is generally safe and payments are usually 
made promptly when due. If American manufacturers desire 
to share in the trade of this country it will be necessary for 
them to follow the practice of the Germans, English, French. 
Italians, ete. I have been surprised at the almost absolute 
absence of American travelers in this country. Those who 
have come here in the past have either had no knowledge of 
the Spanish tongue or have had no knowledge of the customs, 
or have not cared to accommodate the business houses with 
the credit desired. I know of but one American house having 
a permanent traveling salesman in Peru (a surgical instru- 
ment house), and this salesman is a German; but the Ameri- 
ean firm have no doubt selected him, though a German, on 
account of his qualifications, he having a thorough knowledge 
of Spanish and knowing fully the customs prevalent all 
through South America from having traveled in Mexico, Cen- 
tral America, the West Indies and South America for the past 
five years. Some time ago an English traveler called and told 
me that he represented a number of American firms, prin- 
cipally California houses, but not as their direct representa- 
tive. He had received the agency for the sale of their goods 
on his tour of South America, which he was making at his 
own expense, and he stated that he had given up English and 
German goods because he was convinced that there was now 
a better market for the American goods, and he also stated 
that he was doing well. 

The markets are here, the goods can be sold, but the course 
I have outlined—namely: that practiced by the Germans, Eng- 
lish, ete.—must be followed by the Americans if they desire 
to do business here. 

If energetic men who understand their business and have 
the necessary knowledge of Spanish are sent to this country 
it will not be long before the United States will have her 
proper share in the markets of Peru. 





N. B.—Any advertiser in the AMERICAN DrvGGIsT desiring 
to develop business in Peru will be supplied with the ad- 
dresses of the leading firms in Callao and Lima, for Central 
Peru, and a list of the dealers in the southern and northern 
cities, such as Mollendo, Salaverry, Chiclayo, Payta and 
Tumbes, upon request to the manager of our Foreign Depart- 
ment. 





A French correspondent at Bangkok complains that French 
influence is rapidly disappearing in Siam. Among 200 Euro- 
pean railway officials only one is French; the principal steam- 
ship line is in German hands, while the most important post- 
tions are filled by Danes, Belgians and Englishmen. 
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TRADE WITH SIAM. 





Information About An Interesting Country—Prospects 
for Extending American Trade—Consul-General 
King Tells of Hindrances to Development. 


eral Hamilton King, Bangkok, Siam, is interesting because 
it explains why we do not have more trade in the drug line 
with that part of the world. A few weeks ago the papers 


A RECENT communication from United States Consul-Gen- 


were full of the account of the visit paid to this country by 
the Crown Prince of Siam, who, to the surprise of many 
people, proved himself to be well educated and a man of cul- 
ture; indeed, quite a diplomat. 
world hear little or 


As arule we in this part of the 


nothing from the far away Kingdom 


AND 
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In a report prepared exclusively for and at the instance of 
the AMERICAN DruGGIsT Consul-General King says in part: 
“There is a market here for all the goods you mention, 
with the exception of soda water fountains and accessories. 
The great bulk of the trade in drug lines is carried on with 
English firms. Reasonable terms and the granting of more 
time on purchases, fair prices and more attention to packing 
are some of the features that must be taken into account if 
American firms are to obtain more of the trade of Siam. 
“Prices on American drugs are apt to be too high and 
their terms of payment in most every instance are altogether 
too exacting when you take into consideration the easy terms 
of European manufacturers. In some cases three or four 
months’ time is granted to purchasers on good bank credits. 
“Perhaps the greatest hindrance to the extension of the 
drug trade with American manufacturers is the poor packing 
which seems to characterize all shipments of this kind from 
the United States. Such perishable and fragile materials as 
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of Siam, the area and boundaries of which are not very well 
defined, except to say that it lies north of the China Sea and 
east of the Bay of Bengal, from which it is separated by a 
narrow strip of country forming the Malay Peninsula and 
Lower Burmah, while its immediate boundary on the east 
is French Indo-China. The population, according to the lat- 
est authorities, is about 9,000,000. The foreign commerce is 
carried on exclusively at Bangkok and is chiefly in the hands 
of the British, Germans and Chinese. 

There is, in addition to the Bangkok trade, a very consid- 
erable direct trade carried on by the provinces and states of 
the Malay Peninsula with the British ports Rangun, Mergui. 
Penang and Singapore, amounting to some £3,500,000 a year; 
that of the Ne Kong Valley with Cambodia and French 
Cochin China, which is prevented from growing by the high 
tariffs imposed in French territory, and that of the northern 
Lao States with British Burmah, which shows a steady in- 
crease. 

During 1900 Siam imported medicines, drugs and medicinal 
preparations amounting to about $20,000, and paints, painters’ 
eolors and similar materials valued at a little more than this. 
while Siam’s total imports during that year were $14,000,000. 

Bangkok, the capital, has a population of about 500,000. 
It is situated on the Menam River, about 23 miles from the 
sea. The chief industry is the cultivation of rice. There are 
six pharmacies in Bangkok. two interior views of one of them. 
the British Dispensary, being herewith reproduced. 


Interior Appearance of the Principal Pharmacy in Bangkok, Siam. 




















medicines and chemicals require special attention. This they 
receive at the hands of English firms, I am told, while our 
people seem to be unable to realize the utmost importance of 
good packing, not necessarily heavy packing, but packages in 
which each article is carefully and neatly wrapped in excelsior 
and the whole put in light though firm casings. 

“ Freights have been and still are high between here and 
the United States, but new lines of steamers between Siam 
and New York are offering surprisingly cheap rates. The 
freights from Singapore to New York are half what they are 
from Singapore to London, while the freights from New York 
to Singapore are cheaper than from Europe to Singapore. In- 
deed, they are but about 20 cents per cubic foot, which is an 
extremely low rate. 

“The two firms whose names I send you are very reliable 
dealers in your goods. The British Dispensary is the largest 
concern of its kind in the city of Bangkok. It has two 
branches, one at the lower or main business portion and one 
in the upper part of the city near the royal palace. The lower 
is the principal branch. 

“The name ‘ British Dispensary’ -is a misnomer, because 
the proprietor is an American, Dr. Thomas Heyward Hayes. 
The firm were originally British and Dr. Hayes in taking it 
over did not wish for business reasons to change a well estab- 
lished name: hence it remains at it was. Dr. Hayes does 
some business with American firms, and would probably do 
more if satisfactory arrangements with regard to several items 
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could be made. Indeed, I may say that our drug establish- 
ments here are in sympathy with American goods and Ameri 
can business methods, and shoyld be encouraged in every 
reasonable way to place more orders with your firms.” 





PHARMACY IN THE PHILIPPINES. 


An American Drug Clerk’s View. 


A. A. B. Schmerker, a graduate of the class of ’01 of the 
Philadelphia College of Pharmacy, who is with I. Watson «& 
Co., Manila, gives the following glimpses of pharmacy in the 
Philippines in the Alumni Report: 

The most striking thing about the pharmacies of the Philip- 
pine Islands is the variety of the nationalities which they in- 
clude. These embrace French, Spanish, German, English and 
Chinese, together with a large number of Filipino stores. 
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men. Prescriptions are not kept on a file as at home, but are 
copied into a book, the original being stamped with the firm’s 
stamp and returned to the patient. We get prescriptions here 
which have from two to a dozen stamps on them from all 
parts of the world, and in many different languages. The Ger- 
man and Spanish take the prize for illegibility, with the 
French a close second. 

In our business we use the English, German, Spanish, 
French, ‘Tagolog, Visayan and Pangasinan languages, besides 
which our three Chinamen know between them ten Chinese 
dialects. This makes it necessary that we have never less 
than seven clerks on duty at any one time during the day. 

The hours of work are very much better than in America, 
beginning at 7 in the morning and closing at 7 in the evening. 
The white clerks have two nights on duty three weeks out 
of four, and have two afternoons off every week. 

In connection with the pharmacy, or, as it is called, the 
* Botica Inglesa,” there is conducted a soda-water manufac- 
tory, Where about 50 men are employed making bottled soda 




















Counter Display in the British Dispensary, Bangkok, Siam. 


On account of the number of nationalities represented on 
the islands, the amount of stock which must be carried in one 
store to meet all demands is simply immense, and for this 
reason it is practically impossible to do business successfully 
on a small scale. Add to this the fact that orders must be 
calculated at least six months in advance, and it can be read- 
ily seen that a large capital is essential to conduct business. 

There is a great deal of delay and trouble in getting goods 
through the custom house. The different classifications under 
which imports are entered are very numerous, and the method 
of classification appears to be entirely arbitrary. For in- 
stance, rose water pays a duty of $17 per 5-pint bottle, and 
cream of tartar is classified as a pharmaceutical product in- 
stead of under the tartrates. 

American and English exporters have much to learn about 
packing goods. Scarcely a case imported from these countries 
reaches its destination intact, while with French goods it is 
quite the contrary, and only once in a great while is a dam- 
aged package received. 

The manner of conducting a pharmacy here is naturally 
quite different from the American plan. We have a Chinese 
department, where the Chinese are supplied with what they 
consider medicine. All the detail work of the store and the 
filling of prescriptions is done by native clerks, called 
“ despachodores,” who work under the supervision of white 


water, ginger ale, and a whole assortment of carbonated 
beverages. 

Another peculiar feature of the business is the assortment 
of coins which are taken in the course of business. They 
represent nations all over the world, and to place the prope 
value upon each one requires considerable experience. i 

A large amount of credit business is done on what is 
called the “chit system.” A customer desiring anything 
sends in an order for it which he heads, ‘“ Vale Por,” and 
afterward signs his name. At the end of the month these 
vales are presented with the Dill. 

Living is very expensive in Manila, and there 1s very little 
social life, but still there is something enticing about the 
slow, lazy life which attracts and holds one here. 


Our Prosperity from a British View Point. 


The prosperity of the United States is counted as a reason 
for the prosperity of Great Britain and her colonies by the 
British Trade Journal. “So great has been the prosperity of 
the United States,” it says, “during the past two years that 
the demand among the people of the republic for many classes 
of agricultural produce and of cattle has exceeded the supply. 
Hfence there has been a falling off in the exports of these com- 
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modities to Europe, and the result is witnessed in the higher 
prices now prevailing there. Yet another reason for the rise 
in prices was a shortage of the corn crop of 1901. 





Eighty Per Cent. Cut in Freight Rates to Africa. 


Freight rates to South Africa have been cut down so by 
reason of the efforts of the rival steamship lines to control 
the business that quite recently it was possible to ship a ton 
of general cargo to Cape Town for less money than it would 
cost to ship half a ton of potatoes to New York from North 
Carolina or to send 15 trunks from the Battery to Twentieth 
street. This cut is due to the entry into this trade of two 
lines of steamers, the Prince and the Houston lines, which 
had formerly confined their attention to the traffic with Medi- 
terranean and Brazilian ports. The lines already established 
in the South African trade claim that the newcomers are re- 
sponsible for the rate war, which the newcomers deny. Each 
of the parties to the rate war criticises the methods of the 
other. They say, however, that the trade with South Africa 
is increasing at an enormous rate and that both shippers and 
transportation companies were making money. The principal 
articles shipped from here are foodstuffs, oats, hay, lumber, 
kerosene, machinery for agriculture and mining and miscel- 
laneous small wares. 





The Future of South Africa. 


The Cape Town correspondent of the London Times says 
that Benjamin Kidd, the author of ‘“ Social Evolution,” has 
returned to the Cape Colony capital from his tour of the 
Transvaal, the Orange River Colony, Natal and the Transkei. 

Mr. Kidd considers South Africa to be a richer country 
than the United States west of the Mississippi and believes that 
its future is assured. He thinks that the leading questions 
in the future will be of an economic character. He describes 
the country at present as being “ without entrails.” 

The principal problem before the politicians, in the opinion 
of Mr. Kidd, is the creation of a middle class in the shape of 
a consuming population settled on the land and a class of 
well paid white workers. 





American Trade With China Increasing Rapidly. 


The growth of American trade with China and the in- 
creasing popularity of American goods in that country are 
shown by two official statements which have just reached 
the Treasury Bureau of Statistics. One of these is the Report 
of the Foreign Commerce of China in the year 1901, by cus- 
toms districts, which contains the detailed reports of the 
customs officials of each district, as well as a summarization 
of the total commerce of the year, while the other consists of 
some extracts from the report of the British Commercial At- 
tache in China, J. W. Jamieson. The general report on the 
commerce of China for the year 1901 shows that the imports 
from the United States have grown from 5,093,182 haikwan 
taels in 1895 to 23,529,606 in 1901, while those from Great 
Britain grew from 33,960,060 taels in 1895 to 41,223,538 taels 
in 1901; those from Russia, from 1,791,658 taels in 1895 to 
8,015,756 taels in 1901, and those from the continent of Eu- 
rope, Russia excepted, from 7,552,099 taels in 1895 to 17,046,- 
453 taels in 1901, showing a much more rapid gain proportion- 
ately in imports from the United States than from the United 
Kingdom or other countries of Europe. 

Especially interesting is a report from the Collector of 
Customs at Newchwang, located in the extreme northeast of 
China, a section in which American goods are supposed to be 
especially popular, and to which a large share of those enter- 
ing China via Shanghai, the most important port of entry, 
finally make their way, largely for distribution in Manchuria 





German Trade Methods in Chile. 


Consul C. C. Green writes from Antofagasta in regard to 
German methods of securing trade in Peru, Chile and Bolivia. 
He says: 

Thirty years ago the trade coming to the Pacific ports was 
monopolized by the British and a few American houses. The 
Germans were represented only by jobbers and shopkeepers 
in the coast towns. The Germans, appreciating the import- 
ance of this trade, made well conceived plans to gain it. They 
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carefully trained a number of able young men. When these 
were versed in commercial affairs and in the language of the 
people among whom they were to live considerable shipments 
of goods were made to the British and American houses, and 
the young men found places as clerks and were given special 
charge of these consignments. They remained there till they 
acquired a complete knowledge of the coast trade: then they 
were provided with ample funds and stocks and opened Ger- 
man houses, with brilliant success. In many branches they 
now have a monopoly and the British and American houses 
no longer attempt competition. 

The Germans not only established houses in the larger 
ports, but also agencies in the smaller ports and interior 
towns. Antofagasta is the port of entry and shipment for 
a large section of Bolivia. In former years the trade of Bo- 
livia was controlled by the wealthy British houses in Tacna, 
which had agencies in Bolivia. The American houses in Val- 
paraiso also had a good deal of business in bark, etc. To-day 
the Germans have it nearly all in their own hands. In the 
south of Chile German banks not only do most of the Ger 
man business, but a good share of the local trade. 

The fine steamers of the Kosmos Company have extended 
their service to Central America and San Francisco. From 
this last port they fetch barley, flour, etc., and even lumber 
of certain qualities, to ports as far south as Callao and 
Iquique. 

We must follow German methods in foreign trade. 

Consuls, in their own general sphere, have done much. 
but United States exporters must not rely too much on official 
representatives in extending commerce. The Germans have 
made progress, not through their consular service, but through 
private enterprise. 

The occasional visits of commercial travelers can do some 
good, but can never develop important trade. 





Gold Standard for Mexico? 


A dispatch to the New York Times from Mexico City says 
that a prominent banker of Chicago and New York has had 
several audiences with high officials of the Government, in 
which he has expressed the opinions of New York bankers on 
the advisability of putting Mexico on a gold basis. It is 
stated that he promised the aid of American bankers in help- 
ing the Government to adopt a gold standard. Jn this con- 
nection it is interesting to note that a decree has been issued 
by the Mexican Government directing Customs Collectors to 
calculate import duties as follows: 

First—Deduct 50 per cent. from the present duty, which 
is, of course, in Mexican money, then multiply the remainder 
by the rate of exchange, which will not, however, be the cur- 
rent rate of the day, but the rate that prevails on any one 
day from the 1st to the 25th of the preceding month, but in no 
case to be below 220. The rate selected will be communicated 
to the Collectors by the Secretary of the Treasury. This is a 
new departure, and so far as collecting revenue on imports is 
concerned it is a recognition of a gold standard. The decree 
goes into effect January 1 next. 

The premium on New York exchange ranges around 168 
and 169. There is little business done. Most of the mer- 
chants regard silver as having a small chance of permanent 
recovery. 





American Trade-Marks and Patents in Cuba. 


The Department has received from the Legation of Cuba, 

Washington, the announcement of the following decision by 
the Department of Agriculture, Commerce and Industry of 
Cuba in respect to the registration of American trade-marks 
and patents—viz: 
* “Patents and trade-marks of all descriptions, printed mat- 
ter, titles and labels, duly registered in the Patent Office of 
the United States, for whose protection in this island appli- 
cation shall hereafter be made, from this date, by filing the 
same, shall be registered in the Department of which I have 
charge, if admissible. upon observing the procedure followed 
for the registration of those of other countries and upon the 
payment of $35 currency for patents and $12.50 currency for 
trade-marks. prints. etc.—that is to say, the same fees as are 
paid by the other foreign and national marks and patents in 
lieu of the 1 peso currency,* indicated with regard to the 
American in the circular No. 21, of June 1, 1899, issued by the 
Division of Customs and Insular Affairs of the War Depart- 
ment. of Washington.” 


* The present value of the peso is about 60 cents. 
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Report on the Work of the Middle Branch—Statement 
by Chairman C. B, Sears—How the Pharmacy 
Law is Being Enforced—Work of the Inspectors 
—Some Surprising Disclosures, 


Auburn, November 26.—The work of the inspectors of the 
Middle Branch of the New York State Board of Pharmacy is 
about completed for the present year, and the secretary, War- 
ren L. Bradt, is busy preparing his report for presentation at 
the annual meeting of the general board in January. Mr. 
Bradt’s report will show a big year’s work. The inspectors 
have made a thorough and systematic inspection of all but 
six of the 46 counties over which this branch of the State 
board has jurisdiction. The plan which has been carried out 
by Secretary Bradt was to take up one county at a time and 
to work until all cities and villages within its boundaries had 
been inspected. The general store of the cross roads hamlet 
with 50 inhabitants was as carefully inspected as the phar- 
macy of the city, where the services of a number of licensed 
employees are required. Nearly 1,800 regularly licensed phar- 
macies and over 3,000 general stores have been inspected, as 
a result of which some surprising disclosures have been 
made. ; 

In a village not far from Albany were two stores that 
had been doing a regular drug business for years without 
a licentiate in charge. One was doing a prescription business, 
having over 3,000 prescriptions on file, and had never been 
interfered with until the present year, when the proprietor 
was forced by the board to comply with the law, which he 
did under protest, as he thought it an injustice to be compelled 
to hire a pharmacist when he had been doing business for 
so many years without one. 

However, the law is being generally well observed by the 
pharmacists, as the January report will show. There have 
been a few exceptions and the board has been obliged to fine 
the offenders. Among the violators was a Middletown phar- 
macist who permitted an unlicensed person in charge of his 
store to fill prescriptions and sell poisons. A west side Al- 
bany pharmacist was fined for permitting an unlicensed per- 
son to sell poison during the licentiate’s absence. A Broome 
County pharmacist was fined for permitting an unlicensed 
person to compound medicines and sell poisons during his 
absence. 

The proprietors of two Binghamton stores were fined for 
failing to hxve qualified persons in charge. The proprietors 
of two stores in Scottsville, two in Rochester, three in Syra- 
cuse, one in Palenville and one in Fulton were fined for fail- 
ure to observe Sec. 196 of the Pharmacy Law relative to the 
annual registration of stores. 

Among other violators, not licensed pharmacists or drug- 
gists, was the proprietor of a store in a Schoharie County vil- 
lage, who thought that the fact of his having a phamacist’s 
license displayed in his place of business, even though the 
person to whom it belonged was a hundred miles distant, 
w-s sufficient to prove that he was conducting the store in 
legal form and could compound medicine, fill prescriptions and 
sell poisons. 

The proprietor of a general store at Leonardsville was 
fined for falsified statements upon his application for store 
registration, claiming he had a licensed person in charge but 
permitting an unlicensed person to sell poisons. The proprietor 
of a general store at Worcester was fined for selling drugs 
and poisons and not properly labeling the same. The follow- 
ing are general or grocery stores whose proprietors were il- 
legally selling in villages having a regularly licensed phar- 
macy. One merchant in each of the following towns has 
been fined: Lockwood, Clintondale, Downsville, Harting, 
Walton, Palenville, Pittsford, Lake Mahopac, Cornwall-on-the- 
Hudson, Cornwall Landing, and two at Altmont. Besides 
the above there remains a number of cases of recent date yet 
to be prosecuted. 

By means of the daily reports which the inspectors are 
required to send in, and which are filed for reference, the 
board knows the proprietors and location of every general 
store in the Middle Branch, together with the stock on hand 
at time of inspection, and from whom purchased. In accord- 
ance with the provision of the Costello amendment to the 
Pharmacy Law permits have been issued to general store 
keepers where the necessity has been shown to exist, and it 
is a surprising fact that villages have been found which 
were 20 miles from the nearest licensed pharmacy. The medi- 
cines most in demand in the rural districts are the veterinary 
and the common household remedies—to wit: Laudanum, 
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carbolic acid, tincture of aconite, tincture of iodine, spirits 
of nitre, paregoric, quinine and tincture of arnica, the first 
five being almost entirely used in veterinary practice. 

The issuance of permits was at first looked upon with 
distrust by the branch members, as it was thought it might 
make inroads on the business of the pharmacist, and that it 
was in a measure conferring the pharmacist’s rights and 
privileges upon unqualified persons; however, such is not the 
case. There are at present no more drugs sold in the rural 
districts than formerly. The sale of poisons by careless and in- 
competent persons has to a large extent been abridged by the 
permit, as none are issued until an inspector has visited the 
applicant and made a report to the secretary relative to the 
ability of the dealer, distance to the nearest pharmacy, and 
the existing necessity. As the law states that but one permit 
may be granted in a village, it has caused some feeling against 
the board by dealers who had supposed they had the privilege 
to sell drugs, and by jobbing houses whose patrons were re- 
fused the privilege and denied the right to sell drugs. 

‘the inspectors have reported cases where general mer- 
chants have sold poisons without labeling, such as carbolic 
ac.d, laudanum and tincture of iodine, and where laudanum 
has peen sold in bottles bearing paregoric labels, paregoric 
being crossed off with lead pencil and laudanum written on, 
but leaving displayed the printed dosage of “ one to two tea- 
spoonfuls.” It is certain that the inspection, which is also 
a visit of instruction, and the permit has in a marked degree: 
tended to the betterment of this deplorable condition. It 
acts as an incentive to the holders to exercise caution and to 
know more of the nature and quality of the drugs they handle. 
Numbers have purchased late editions of the Dispensatories 
and have been diligently perusing them. In two cases mer- 
chants have hired licensed pharmacists. In others they have 
sent their sons to a college of pharmacy. 

The preparations put upon the market by jobbers and 
wholesale grocers have also been looked into. It was found 
that some firms used a fictitious name under which to market 
some of their cheaper goods. Samples submitted to the chem- 
ist of the board have in some cases an utter lack of conform- 
ity to the U. S. P. requirements. It has been necessary to 
impose a fine on some, which has resulted in better goods 
being marketed, as a number of recent analyses have shown. 
Many amusing incidents have been brought to the board’s 
notice through reports of the imspectors, and the work of 
the inspectors, together with the annual registration, has 
been proved positively to work for the elevation of the 
standard of the profession. Prior to 1901 many stores used 
ancient Dispensatories. In one instance the fifth edition of 
the U. S. D. was the standard book of reference. The Phar- 
macopceia Germanica was found in others to be their stand- 
ard. In many stores it was impossible to weigh quantities 
less than 10 grains. .If smaller quantities were required it 
was necessary to guess at it. In some localities the metric 
system was unheard of, even in towns of 3,000 population. 

In conclusion it has to be said that the pharmacies are in 
better condition than they were prior to the enactment of the 
All-State Pharmacy Law. C. B. S. 





Canadian Section of the S. C. J. 


A Canadian section of the Society of Chemical Industry 
has been formed and the initial meeting of the section was 
held in Toronto on November 25, with the chairman, Prof. 
W. R. Lang, presiding. The principal feature of the evening 
was a symposium on “ The use of trained chemists in indus- 
trial concerns and how the chemists may benefit the manufac- 
turers.” The discussion was participated in by Prof. H. Van 
der Linde, J. P. Murray and Professors Ellis, Mayor and 
Miller. A paper was read by Dr. F. B. Allen on “ An analy- 
sis of voleanic dust from Mount Pelee” and a summary read 
by the chairman of a paper prepared by J. H. James and 
J. M. Nissem, of Sault Ste. Marie, on “ A technical analysis 
of ferronickel briquettes.” 





THE MANUFACTURING CHEMISTS REGIS- 
TRATION BUREAU. 


The following titles have been registered by the Manufae- 
turing Chemists’ Registration Bureau: 

Anodyne Spruce Expectorant 

Borol 

Corrective Syrup Laxative 

Dentaseptine 

Maltol 

Palatol 

Thiodine Parke, Davis 

The following title has been withdrawn: 


Alkaseptine Eli Lilly 
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N. A. R. D. NOTES. 


Recent issues of N. A. R. D. Notes call attention to the 
fact that two firms of wholesale druggists in New York State 
have been disciplined by the national secretary. The writer 
of the Notes introduces the subject very dignifiedly. ‘ Secre- 
tary Thomas V. Wooten, by virtue of the obligations of his 
office, has been compelled to call attention to the business 
methods of two New York State jobbing houses.” So runs 
the introduction, which is followed by an indictment of Bruen, 
Ritchey & Co., of New York City, and C. W. Snow & Co., of 
Syracuse, N. Y., for failing to live up to the obligations of the 
tripartite agreement. A later issue of the Notes tells of the 
reinstatement of C. W. Snow & Co. 


Excerpts from answers to a communication from the na- 
tional secretary to the pharmaceutical manufacturing trade 
are published, indicating that these firms are “in line” with 
both the letter and spirit of Resolution C, as adopted at the 
Cleveland meeting in September. Others have been heard 
from and with but two exceptions these replies have been 
satisfactory, showing that the pharmaceutical manufacturing 
trade as a whole value the patronage of the legitimate retail 
drug trade more highly than that of the cutters, and know- 
ing that it is impossible for them to serve both classes they 
have cast their lot with the * regulars.” 


It is stated in the Notes that the time is now ripe for the 
succession (sic) of the amended tripartite plan and work in 
that direction is now being vigorously pushed from the na- 
tional headquarters. As an evidence of the truth of the open 
ing statement of this paragraph, it may be stated that the 
direct contract system has been put into effect in Canada by 
Dr. R. V. Pierce, the Ozone Company and Rose Toilet Com- 
pany and is working successfully. In Canada the direct con- 
tract was initiated and put into force by the proprietary men 
and was not in any sense forced upon them by the retailers. 

In Chicago there is a house—the U. S. Pharmacal Com- 
pany—who have a direct contract and insist that each re- 
tailer handling their goods shall first sign the contract not to 
cut prices. In a letter to national headquarters Manager 
Snow describes this contract with the retailer as “ sufficient 
to maintain retail prices.’”’ In regard to the serial numbering 
feature of the amended tripartite plan, it may be stated that 
to a certain degree a Southern house—the Certain Catarrh 
Cure Company, of Athens, Ga.—is its John the Baptist. Of 
their own motion they have initiated an identification system 
and in a recent letter to national headquarters say: “ We pro- 
pose to make it very hard for cutters to get our remedy, and 
if the wholesale and retail druggists will do their part we 
will soon be entirely rid of the cut-price problem. We have 
recently turned down over $1,000 of business on this idea. 
If cutters get our goods we have a system of finding out 
from whom they received same, and propose to do some trac- 
ing on our own account.” 

Conditions demand the amended tripartite plan and these 
outcroppings indicate that the time is ripe. The outlook is for 
a general adoption of the improved plan during the present 
winter or coming spring months. 


The importance of the salesman card system in the N. A. 
R. D. scheme of trade improvement cannot be overestimated. 
In localities where there are “cutters ”’ the system is invalu- 
able and should be adopted by the local association without 
delay. 

The system requires that salesmen of loyal houses selling 
the retail trade shall procure “a salesman card” from the 
local association in the city from which they travel, and 
N. A. R. D. dealers refuse to place an order with a salesman 
unless he has a card. There is no reason why a salesman 
from Chicago should not have a “ yellow card,” as it is termed 
here, except one—viz.: that his house is not in good standing. 

The salesman’s card system represents no scheme of force, 
compulsion or blacklisting—as manufacturers and jobbers can 
do just as they like in the matter. But the system more thor- 
oughly separates the goats from the sheep than any plan 
known to the N. A. R. D.. and causes each manufacturer and 
jobber to elect for himself which class of trade he wishes to 
serve, the regular or cut-rate trade. He cannot serve both. 

Send to national headquarters for full information under 
the head of how to put the system in force in your locality. 





E. S. Dawson, jr., of Syracuse, secretary of the New York 
State Pharmaceutical Association, read a paper on Prescrip- 
tion Writing on November 18 before the Syracuse Academy 
of Medicine. In it he made an earnest appeal to the physician 
to get into closer touch with the pharmacist. The paper was 
well received. 
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Obituary. 


HORACE M. SHARP. 


Horace M. Sharp, general manager for the firm of Dr. D. 
Jayne & Son, of Philadelphia, died on Monday evening, De- 
cember 2, at his home in Camden, at the age of 69. Mr. 
Sharp was born and educated in Philadelphia and entered the 
employ of Dr. David Jayne as a bookkeeper over 40 years 
ago. He has long been practically manager of the business 
and on the death of Eben C. Jayne about two years ago was 
made general manager of the firm. Mr. Sharp has long rep- 
resented the firm in the affairs of the Proprietary Association 
of America, in which he took an active and a dignified part. 
He had the respect of all branches of the trade, and had car 
ried on the business of the firm in a manner which retained 
for it the good will of the wholesale and the retail trade alike. 
The intelligence of his death will be received with regret by 
a wide circle of friends in the drug trade throughout the 
United States. 


On November 22 Annie W. Lemberger, wife of Joseph L. 
Lemberger, of Lebanon, Pa., was buried at her late home in 
Lebanon. Mr. Lemberger received the condolence of his many 
friends. Mr. Lemberger has been the treasurer of the Penn- 
sylvania Pharmaceutical Association for 25 years and he has 
taken a great interest in everything pertaining to the welfare 
of the druggist. Mrs. Lemberger accompanied her husband 
to Philadelphia on the occasion of the semi-centennial meet- 
ing of the American Pharmaceutical Association, in which 
he took an active part. In former years she frequently at- 
tended the A. Ph. A. meetings and was acquainted with many 
of the older members. 


William Thurston Gray, aged 59, vice-president of the 
Stein-Gray Wholesale Drug Company, of Cincinnati, died sud- 
denly Thanksgiving afternoon at his home in Avondale, O. 
On Sunday he complained of being ill, but his condition gave 
no cause for alarm until Thursday afternoon when he be- 
came suddenly worse. His death was caused by heart failure. 
The Stein-Gray Company, though a comparatively new firm, 
are one of the largest concerns of the kind in the Middle West. 


Mrs. Harriet N. Wooten, mother of Thomas V. Wooten, 
secretary of the N. A. R. D., died November 24 at 1034 Wilcox 
avenue, the residence of S. H. Wooten, brother to the well- 
known druggist. Mrs. Wooten was in her eighty-second year. 
Mr. Wooten will have the sympathy of the trade in his be- 
reavement. 


While Harry Bausfeld, a drug clerk, 21 years old, was dying 
in Oshkosh, Wis., he informed his parents that he had mar. 
ried Miss Clara Yoos, of the same city, last June. The couple 
had decided to keep their marriage secret for a time. Baus- 
feld was a victim of typhoid fever. 


Dr. Price, of the retail drug firm of Vandegrift & Price, of 
Bridesburg, Philadelphia, died at his residence in that city 
recently. He was connected with one or two other stores 
and had many friends among the drug and medical pro. 
fessions. 

W. T. Perkins, of Kalamazoo, Mich., died at the Hotel 
Racine, Racine, Wis.. November 24, as the result of an over- 
dose of morphine. Mr. Perkins was a representative of the 
P. S. Abbey Company. wholesale chemists. 

Guido Schmidt, a well-known druggist, at Sixth and York 
streets, Newport. Ky., died suddenly on November 28. 


OTHER DEATHS IN THE DRUG TRADE. 

Bprckx.—In Batavia, Ohio, on Monday, November 24, Josepb 
I. Beck, in the forty-first year of his age. 

Brown.—In Trenton. N. J., on Thursday, November 27 
Thomas A. Brown, in the forty-ninth year of his age. 

BruGcu.—In Columbia, Pa., on Wednesday, November 19. 
P. S. Brugh,-in the fifty-seventh year of his age. 

Foncannon.—In Toledo, Ohio, on Friday, November 28, C. 
W. Foncannon, in the thirty-seventh year of his age. 

FRANTZ.—In Lebanon, Pa., on Thursday, November 12, 
Adam C. Frantz, in the twenty-third year of his age. 

ScnrREIBER.—In Allentown, Pa., on Thursday, November 
20, John D. Schreiber. 

TURNBULL.—In Providence, R. I., on Monday, November 24, 
Arthur Turnbull, in the fifty-first year of his age. 

WELTON.—In Moscow, N. Y., on Sunday, November 25, 
Charles Welton. in the forty-second year of his age. 

WILLIAMS.—In Washington, D. C., on Friday, November 
21, W. C. Williams, in the forty-ninth year of his age. 








GREATER NEW YORK. 


H. W. Wood, retail druggist, of Troy, N. Y., was here dur- 
ing the past week. 

Harry Steiner, of Norwich, Conn., was among the out-of- 
town visitors in the drug trade recently. 


Charles W. Whittlesey, of Chas. Whittlesey & Co., of New 
Haven. Conn., visited the local drug market a few days ago. 


Nicholas McDonald has sold his drug store in Bay Shore, 
L. I. Mr. MeDonald called on friends in New York the other 
day. 

George W. Fuller is now connected with Lehn & fink. 
He will represent the firm in Rhode Island and Eastern Mas- 
sachusetts. 

G. P. Lehritter, of New York, has purchased the drug 
store of John P. Walker, in Freehold, N. J., and took pos- 
session last week. 

F. W. Schneider, of the Schneider & Irving Drug Com- 
pany, whose drug establishment in Troy was burned recently. 
was here last week. 

John Considine and William Lawton, of the C. H. & ice A. 
Lawton Company, New Bedford, Mass., called on friends in 
the drug trade last week. 





W. L. Strauss, of the firm of L. Strauss & Co., 27 War- 
ren street, New York, importers of German and other spe- 
cialties, has just returned to his desk from a visit of several 
months’ duration to Europe. 


Wm. L. Cliffe, of Philadelphia, who won golden opinions 
as local secretary at the semi-centennial meeting of the Amer- 
ican Pharmaceutical Association, spent a day in the New 
York drug market last week. 


The class of 1903 of the Brooklyn College of Pharmacy 
have organized and elected the following officers for the en- 
suing term: President, Charles H. Stage, jr.; vice-presidents, 
Gustav Zenner, jr., and George H. Faye; recording secretary, 
A. Shiparo; financial secretary, E. A. Lauer; treasurer, Francis 
A. Ginty. 


John M. Peters, manager of the white lead department of 
Wm. J. Matheson & Co. and one of the most prominent and 
active members of the Drug Trade Section of the New York 
Board of Trade and Transportation, was elected last week to 
the directorate of the general board to fill the vacancy caused 
by the death of Wm. H. Wiley. 


The Kings County Pharmaceutical Society will hold a 
regular meeting at 329 Franklin avenue, Brooklyn, to-morrow 
(Tuesday), at 2.30 p.m. A paper on Tainted Drugs will be 
read by Frederick E. Neice, Phar.D., and standing committees 
will report on fire insurance and the selling and storing of 
combustibles. As this will be an important meeting a large 
attendance is anticipated. 


William Golder’s pharmacy at Freeport, L. I., was slightly 
damaged by fire last week. Some earbolic acid which he 
was liquefying over the heat of a spirit lamp exploded and 
took fire. The flames were confined to the prescription depart- 
ment by Mr. Golder’s dexterity in sweeping the burning 
wreckage outdoors and extinguishing the fire. He was slight- 
ly burned on the hands and face in his battle with the flames 
and sustained a loss of about $50. 


At the third regular meeting of the New York section of 
the American Chemical Society, which was held December 5 
in the assembly hall of the Chemists’ Club, 108 West Fifty- 
fifth street, the following papers were presented: By H. 
Schweitzer: (1) Some New Photographic Chemicals; (2) 
Theocin, the First Alkaloid Produced on a Large Scale, by 
Simple Synthesis. By H. 8. Riederer: The Determination of 
Bismuth as Molybdate and Its Separation from Copper. 


William Cooper, a clerk with Kerley Brothers in the phar- 
macy at 2681 Broadway, started to draw a glass of soda water 
for a customer one day last week when clouds of black smoke 
commenced to pour through the different exits of the fountain. 
Just then a man from the grocery next door rushed in and 
asked where the fire alarm box was. The blaze was in the 
basement of the building and the smoke had penetrated to the 
drug store cellar to find an exit by way of the soda fountain 
connections leading therefrom. 


Theodore Rennenberg, proprietor of the pharmacy at 103 
Ninth avenue, and his clerk, August Suskin, were arrested 
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and held in $2,000 bail each on a charge of manslaughter in 
the second degree on November 21, while another clerk, Wil- 
liam J. Rogers, was held without bail on the same charge 
for having, it is alleged, dispensed oil of bitter almond in 
place of oil of sweet almond, and caused the death of an old 
woman and an infant who partook of a mixture of castor oil 


and the poisonous substance. Rogers is alleged to have made 
the sale, while Suskin was the responsible clerk in charge. 
On the advice of their lawyers the prisoners refused to say 
anything in regard to the charge. The police say that a 
mixture of castor oil and oil of sweet almond was asked for 
anu that oil of bitter almond was dispensed through careless- 
ness or ignorance. 


The pharmacy at the corner of Myrtle avenue and Fulton 
street, Brooklyn, which has been conducted as a successful 
business for a number of years past by Frank J. Morrisey, 
and is one of the landmarks of that part of Brooklyn. is to 
be converted into a cigar store, Mr. Morrisey having sublet 
the store to the United States Cigar Company, of New York, 
who are the retail end «f the Tobacco Trust. Mr. Morrisey 
held a 25-year lease of the property, and the inducement to- 
sublet must have been a tempting one. It is reported that 
the cigar company have agreed to pay Mr. Morrisey a yearly 
rental of $10,000 for the unexpired portion of his lease, which: 
has a good many years yet to run. Mr. Morrisey will not 
relinquish possession of the store until the end of April, 1908. 
While his present intention is to open another pharmacy one 
door away from his present location on Myrtle avenue, this. 
has not been definitely decided upon, and he may retire from 
business altogether. 

BUSHWICK PITARMACISTS’ NIGHT OFF. 

The Bushwick Pharmaceutical Association took a “ night 
off” on Monday, November 17, and the members of the society 
and their wives and sweethearts assembled in the ballroom. 
of the Woodbine Hotel, corner of Hamburg avenue and Wood- 
bine street, Brooklyn, shortly before midnight, to listen to 
an illustrated lecture on the “ Big Trees of Mariposa and the 
Yosemite Valley,” by James A. Rooney. The lecturer showed 
them all the wonderful sights of that famous locality by 
means of slide views, and then Miss Alice Kunkel was warm- 
ly applauded for her fine rendering of the ‘‘ Holy City,” which. 
Mr. Rooney illustrated on the screen. Then he showed the 
audience a number of his views of the Pan-American Exposi- 
tion, and he was highly complimented on the beauty of his 
views and his interesting description. After the pictures re- 
freshments were served and then followed dancing. Among 
those present were E. F. Wagner, the president of the associa- 
tion; Otto Edler, secretary, and Miss A. E. Granert, R. Hezel.,. 
F. Strohmeyer, E. Stroening, B. Haldrich, S. Herbhold, Dr. 
and Mrs. R. W. Glaubit, Mr. and Mrs. John Ketterle, Dr. and 
Mrs. T. Gartner, Dr. and Mrs. George Ll. Bartruff, Dr. and 
Mrs. IF. Kirk, Dr. and Mrs. A. Schutz, Mr. and Mrs. O. C. 
Kleine, jr.; Carl Mettenzweig, Mr. and Mrs. Kunkel, Miss 
Alice Kunkel, Miss Johanne Kunkel, Mr. and Mrs. H. H. Al- 
bers, Mr. and Mrs. Walter Schneider, Mr. and Mrs. Joseph 
Kool, Mr. and Mrs. Henry Nekerman, Miss Dieckmann, G. 
Kirchner, A. C. Severin, M. Wagner, Mr. and Mrs. H. C. 
Wofert, B. C. Herbert and H. R. Loehr. 


T. B. EFKER VINDICATED. 


The case of the State Board of Pharmacy against the Kiker 
Drug Company, which was noted in our issue of November- 
10, was heard before Magistrate Cornell in the Centre Street 
Police Court on Tuesday, November 12. Briefs from both 
sides had been submitted to the magistrate. After carefully 
considering the case he rendered a decision in favor of *the 
hiker Drug Company, quoting various authorities to sustain 
his opinion. The case was accordingly dismissed. 

T. B. Hiker, president of the Hiker Drug Company, at- 
tributes this action and others brought against him to the: 
hostility of the New York Journal, the managers of which are 
alleged to be interested in @ rival consumption cure. In dis- 
cussing the case he said: 

“ We are simply advertising a selling proprietary medicine; 
do not fill and never filled prescriptions and have always 
lived within the spirit and letter of the law. If the Journal 
succeeds in harassing us there is no reason why they should 
not attack the other large advertisers, and subject them to 
similar annoyances by dragging them to police courts on 
trivial and unfounded charges.” 

The aid of the State Board of Pharmacy was sought on: 
the charge that the Kiker Drug Company were filling pre- 
scriptions illegally, and T. B. Hiker, president of the company, 
was especially selected as a victim for persecution. Magis- 
trate Cornell’s decision in the case is regarded as a fitting 
rebuke to the new intimidatory and' coercive measures of- 
yellow journalism. 









380 AMERICAN DRUGGIST AND 


Tartarin of the Duck Blinds. 


Those who were fortunate enough to be in the party of 
local drug trade members who went on a duck shooting ex- 
pedition last month in Chesapeake Bay will long remember 
the pleasures and inciidents of that five days’ outing. The 
party consisted of about ten, among them being M. J. Breit- 
enbach, Martin H. Smith, Edward G. Wells, J. MacDonald, jr., 
John Guy Monihan, Senator Martin and Samuel Davis, the 
last two being from Annapolis. The New York members left 
here on the morning of November 18, arriving at Annapolis in 
the afternoon, where they were joined by the other members, 
and after being entertained awhile embarked on the chief 
patrol boat in the bay, known to the oyster pirates as the 
May Brown. On the first day the party were treated to duck 
shooting from blinds. According to Mr. Wells the party 
bagged 53 ducks in two hours. Once 30 ducks came in a 
bunch within one yard of the blinds and at one shot 13 of 
them were bagged. Mr. Wells hadn’t handled a gun for years 
but soon established a reputation as a crack shot and re- 
ceived his share of congratulations, until the fact leaked out 
that not being familiar with the hammerless gun he had 
kept the lock at “safe,” and though loading and unloading 
with the others had not fired a single shot! On the second 
day the farm of Mr, Ellison was visited. Mr. Ellison has 19 
hunting dogs and his place is one of the handsomest on the 
bay. The party was most hospitably entertained there, en- 
joying a rabbit hunt of two hours in the bush with good luck. 
Forty-six ducks was the record for the third day, and the 
fourth day was spent at Gross Point shooting rabbit and 
quail. Incidentally one of the beagle hounds narrowly es- 
caped being mistaken and shot for a rabbit by a New Yorker 
who didn’t know the difference. Mr. Wells, however, brands 
this story a malicious canard. One of the most noteworthy 
exhibitions of marksmanship was given by Martin H. Smith. 
Mr. Welis says Mr. Smith shot a mallard duck through the 
head at one-half mile range. Every one was surprised, includ- 
ing Mr. Smith. On returning to Annapolis the party visited 
the Naval Academy and other points of interest. The outing 
proved so thoroughly enjoyable that the members of the party 
are considering the purchase of 300 or 400 acres of land on the 
bay for a game preserve. 


FIRE INSURANCE RATES. 


Arguments Advanced by Retailers—Good 
Prospects of Lower Rates. 


Strong 


The joint committee appointed by various pharmaceutical 
associations to consider fire insurance rates on retail drug 
stores of this city and to secure if possible a lower rating, had 
a conference on Wednesday last with the Rate Committee of 
the New York Fire Insurance Exchange. Delegates were 
present from the Manhattan Pharmaceutical Association, the 
German Apothecaries’ Society, the New York Retail Drug- 
gists’ Association and the Kings County Pharmaceutical 
Society. The spokesman for the retailers said that there were 
about 1,800 drug stores in Greater New York and that the 
delegation there represented over 1,300 druggists. He com- 
pared the minimum rate on drug stores with the rates on 
other kinds of establishments, and showed that they were all 
far below the rating on drug stores, ‘“‘ the fire insurance com- 
panies,” he continued. “ probably being under the impression 
that drugs and chemicals are of a more combustible nature 
than other goods, or that whenever there are any losses in 
drug stores they are total losses. Neither of these supposi- 
tions, however, is in accordance with the facts. It is true a 
few articles in every drug store are of a very hazardous 
nature, such as potassium chlorate, potassium nitrate, alcohol. 
benzin, etc., but the quantity of these goods is exceedingly 
small, since the Bureau of Combustibles limits them. Fur- 
thermore, the druggist is not only familiar with the nature 
of these combustibles, but also with their chemical composi- 
tion, and knows why they are dangerous and how they should 
be handled. Besides drug stores contain a large number of 
articles that will arrest combustion, such as all the medicated 
waters, syrups, elixirs, etc., and especially all the many am- 
monia compounds. It is hard to understand, therefore, why 
a drug store should be a greater risk than a grocery or a 
liquor store.” 

Data from 220 drug stores, located in various parts of the 
city, show that these 220 stores are insured for $1,179,085, an 
average of $5,359. The insurance was carried about 13% 
years and the total loss during this time was $5,149.50, or 
$23.40 per store for 131% years, or $1.75 per year for each store. 
Figuring the insurance rate at 60 cents, each store paid the 
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last ten years $371.50 and received for losses $7.50, or less 
than 5 per cent. of the premium paid, so that the companies 
retained 95 per cent. In no single instance was there a total 
loss, the highest amount paid to any one store being $2,400 
on a total insurance of $14,500. There were only six losses 
of over $100 each. The insurance on drug stores will average 
about $5,000, and there are about 1,800 drug stores in Greater 
New York whose property, therefore, would aggregate about 
$10,000,000, insured value, for which they have paid a yearly 
premium of $54,000 and collected in return for losses $3,150, 
leaving a profit to the companies of $50,850. While the com 
mittee could make no comparison with other classes of in- 
surance, it may well be questioned whether there is any other 
class of risks from which a greater profit is derived. 

The committee asked for a reduction of the minimum rate 
from $1 to 75 cents, which would still be 25 per cent. higher 
than the former rate. 

A general discussion then took place. in which other mem- 
bers of the delegation spoke. The general opinion among the 
druggists at the meeting was that the Rate Committee was 
favorably impressed. The committee said they would con- 
sider the matter and notify the delegation if another confer- 
ence should be desired. 


DRUG TRADE SECTION MEETS. 


New York Board of Trade and Transportation Dis- 
cusses New Fire Storage Regulations. 


The Drug Trade Section of the New York Board of Trade 
and Transportation held its regular meeting on Wednesday 
last. Chairman Jesse L. Hopkins presided, Secretary Wm. F. 
McConnell recording. The principal matter discussed and 
acted upon was the Fire Department regulations governing 
the storage of combustables. John M. Peters, of Wm. J. 
Matheson & Co., reported that the action of the Board of 
Aldermen in amending the provisions of the Greater New 
York charter relating to the storage and handling of com- 
bustibles was likely to lead to regulations which would un- 
necessarily hamper the operations of manufacturers and mer- 
chants within the city limits. Section 769 of the charter, 
which was drafted by a committee representing the various 
interests included in the Drug Trade Section and in the 
Board of Trade co-operating with representatives of the Amer- 
ican Chemical Society and other organizations, regulated, he 
said, the storage and handling of combustibles in a manner 
fully meeting the requirements of public safety; but there 
was a question, he said, as to what extent this section had 
been repealed or nullified by the ordinance adopted by the 
Board of Aldermen. A resolution was adopted, and later 
adopted by the full Board of Trade, authorizing the president 
to appoint a special committee of nine to take the matter 
under consideration and to co-operate with the Municipal 
Explosives Commission and other bodies in preparing equit- 
able and just regulations. This committee was accordingly 
appointed: Wm. Jay Schieffelin, of Schieffelin & Co.; W. V. 
Huntington, of Edward Smith & Co.; Wm. Hamman, of the 
Roessler & Hasslacher Chemical Company; W. S. Gray, of the 
Wood Products Company, Buffalo; Andrew B. Rogers, of 
Rogers & Pyatt: F. C. Travers, of the Travers Bros. Com- 
pany; C. H. Goldberg, of C. H. & E. S. Goldberg; F. E. Green, 
of E. C. Hazard & Co., and E. H. Sayre, of R. C. Williams 
& Co. 





Notes from Washington, D.C. 


The regular quarterly meeting of the Board of Pharmacy 
was held in October. Henry A. Johnston, Ph. D., was elected 
president of the board in place of the late Dr. John T. Winter. 

Dr. M. G. Motter, having been appointed a Commissioner 
of Pharmacy by the Commissioners of the District of Co- 
lumbia, took his seat as a member of the board. 

At the late examination of candidates for registration, 
three passed the board out of eight who presented themselves 
—viz.: L. H. Lamb, Jabez A. Fray and H. L. Burrows. 

William Grant Roe, who had been in ill health for several 
years, committed suicide November 10 in his drug store, on 
Seventh street. N. W., by shooting himself in the head. Mr. 
Roe was a graduate of the N. C. P.. class of 1891, and was 
highly respected by the members of the college and the com- 
munity in which he lived. He was first vice-president of the 
college at the time of his death. 


















WESTERN NEW YORK. 


Trade Prosperous—A Break in Prices—Registered by the Board— 
Another Transgressor Pays Up. 





(From our Regular Correspondent.) 

Buffalo, December 5.—Buffalo druggists find that November 
was a good month as a whole, some of the stores reporting it 
to be the most profitable of any November on the list. All 
branches of the trade prospered. It is confessed that the 
prescription business is scarcely more than a quarter of what 
it used to be, owing to the doctors taking it into their own 
hands, but that has shown an increase along with other 
branches and will probably hold its own from this time on. 
The health officer has now pronounced the Lake Erie water 
free from typhoid germs, but the distilled water companies 
are making out much of the former reports and sales are 
large. With smallpox all about and an epidemic of it in Roch- 
ester, Buffalo has not had a case since October 13, till one 
arrived from Rochester in the last days of November. 


CUT PRICES REAPPEAR. 


There is complaint again of price cutting in Buffalo, and 
this time the offenders are well-known city druggists, stand- 
ing high in the councils of the State druggists. For all that 
there is to be an effort to shut it off, the machinery of the 
Erie County Association being used for the purpose. It is 
odd that selfishness will induce tradesmen to do what will 
injure them finally, just in the hope of getting a temporary 
advantage by underselling a neighbor, who is probably a per- 
sonal friend. 


REGISTERED BY THE BOARD 


The Western Branch of the State Board of Pharmacy, at 
its November meeting, examined 22 candidates, but passed 
only two pharmacists and five druggists, as follows: Phar- 
macists.—_M. F. Brzezicke, proprietor of a Buffalo east side 
store, and A. A. Chisholm, managfier of the drug department 
of the axon grocery, Buffalo. Druggists.—G. W. Annis, with 
Doctor Gregory; James B. Harrington, at Wilson’s pharmacy; 
Samuel Rudin, at Clark’s pharmacy; Clayton T. Bargar. at the 
Bargar pharmacy, all in Buffalo; Henry H. Hoefner, of Roch- 
ester. The Western Branch has now cleared the Buffalo 
calendar of delinquent cases by the payment by Heman C., 
Cleveland of $25 on charges, before the case was allowed to 
come to trial. 


BUEFALO NEWS NOTES. 

George J. Dittly, formerly a clerk in the Diehl drug store 
on High street, Buffalo, has opened a store at Glenwood and 
Wohlers avenues in that city. 

Taking pattern from the success of the baby incubator at 
the Pan-American Exposition, a full-fledged one has been put 
into the new Bryant Street Hospital in Buffalo. 

The Buffalo College of Pharmacy repoices with the entire 
University of Buffalo in the fact that all hazing and rushing 
has been kept out of the institution this year, and also that 
the football season is over with a good record and no funerals 
from the ranks. 


Some of the more prominent drug stores in Buffalo are 
taking advaitage of the prize offered for the most stylish win- 
dow by a San Francisco perfumery house. More attention 
is given to window dressing by the Buffalo druggists than 
formerly. It was fairly a lost art with them for a long time. 


STRAY STATE ITEMS. 

Fire which started in the laboratory of the Schneider & 
Irving Drug Company, Troy, on the 18th ult., caused a damage 
of $22,620, of which $20,520 was on the stock and $2,100 on 
fixtures. 

Invitations have been sent out to the members for the 
third annual reunion dinner of the New York State Alumni 
of the New York College of Pharmacy, to be served at the Ar- 
lington Hotel, Rome, on Friday, December 26, at 9 p.m. <A 
delegation from the college and faculty will be present. 
Fight toasts will be responded to. Gordon L. Hager, of Rome, 
is the president. 

The Syracuse Chemical Society was organized at a meet- 
ing of local chemists on November 14. The organization of 
such an association had been talked of for nearly a year. 
The meeting was attended by 22 people, among them being 
the leading chemists of the city. It is expected that the mem- 
bership will reach 40. The following officers were elected: 
President, John D. Pennock; vice-president, Prof. E. N. Pattee; 
secretary, Prof. H. M. Smith; treasurer, Dr. J. A. Matthews; 
councilors, E. L. French, Dr. H. G. Carrell and Mathew Ad- 
gate. 
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MASSACHUSETTS. 


An Event in Boston Drug Trade Circles—Complimentary,,Dinner 
to Hon. G. D. Gilman—Operations of the N. A. R. D. in 
the Bay State—Druggist’s Strenuous Defense Arouses Interest— 
Juniors Entertained by Alumni—Political Honors’ for a Pharma- 
cist. 





(From our Regular Correspondent.) 

Boston, Dec. 3.—The event of the month just closed was 
the complimentary dinner tendered Hon. Gorham D. Gilman 
by the members of the Boston Druggists’ Association. It 
was given him as a recognition of his long and honorable 
business and public career and in honor of his recent eightieth 
birthday. It took place at Young’s Hotel and was an occa- 
sion of thorough enjoyment. The wholesale trade was largely 
represented, many of the old timers being present, including 
such men as Nathaniel J. Rust, William A. Rust and Charles 
C. Goodwin. President Hubbard occupied the chair and the 
speakers were Hon. Gorham D. Gilman; Governor-elect John 
L. Bates; Charles E. Adams, president of the Massachusetts 
State Board of Trade; Hon. James J. Myers, Speaker of the 
House of Representatives; Rev. W. H. Davis; Hon. E. L. 
Pickard, ex-Mayor of Newton; John T. Boyd, secretary of the 
Boston Associated Board of Trade; Nathaniel J. Rust, Amos 
R. Tilden, William F. Sawyer and Arthur L. Gavin. The 
speaking was excellent. During the course of his remarks 
Mr. Gilman paid a well earned tribute to his brother, John 
A. Gilman. Governor-elect Bates received an ovation, being 
greeted with three cheers and a tiger, and when he left the 
room later in the evening the company arose. 


N. A R. D. ABANDONS MALDEN FOR THE PRFSENT BUT PUSHES 
WORK IN AND ABOUT FALL RIVER. 


The N. A. R. D. movement to organize Malden and vicinity 
has been abandoned for the present on account of its near- 
ness to the Hub. The work will be resumed as soon as Bos- 
ton is enrolled under the national banner. Mr. Hoffman is 
just now visiting the druggists of Fall River and vicinity. 
Gloucester, Rockport and surrounding towns were recently 
put in shape by one of Mr. Hoffman’s assistants. This asso- 
ciation is already selling under a favorable schedule. Its 
president is Monson L. Wetherell, and as he is only 22 years 
old he is the youngest man to hold the reins over a local or- 
ganization in this vicinity. Mr. Wetherell is an M. C. P. man. 


DRUGGIST’S LIQUOR CASE STRENUOUSLY DEFENDED. 


The case against Joseph Wilson, of Washington street, 
charged with illegally selling liquor, has attracted much at- 
tention. The case was before a jury last week in the Superior 
Criminal Court and Mr. Wilson was defended by an able 
criminal lawyer. Interest was at a high pitch and at one 
point in the proceedings Wilson’s lawyer was told to sit down. 
by the judge. He did so and then would not finish his argu- 
ment. The jury found Wilson guilty and he was fined $100. 
This he refused to pay and he went to jail pending the settle- 
ment of the exceptions taken during the trial. He can only 
be released by a judge of the Supreme Court. His lawyer 
argued two hours for a new trial, but this was refused. This 
conviction, if it stands, may mean the loss of Wilson’s cer- 
tificate of registration, and this is probably one reason why 
the case is being contested so vigorously. 


BOARD REGISTERS CANDIDATES. 


The Massachusetts Board of Registration in Pharmacy 
held three meetings for examination during the month of 
November, the following candidates being successful: Hjalmar 
Ahlstrom, Brockton; D. Walter Faulkner, Malden; Raymond 
E. Gates, Dedham; Frederick H. Rowell, Lynn, and Walter 
I. Staples, Salem. William F. Sawyer, the new member of 
the board, has already assumed his duties at the State House. 

ALUMNI ENTERTAIN. 

The members of the Alumni Association, assisted by the 
Woman’s Club, tendered a reception to the M. C. P. students 
at the college building on the evening of November 19. There 
was a flag contest, with papers on Humorous Pharmacy 
Gleanings by the senior and junior classes. Much good na- 
tured class spirit was shown in this feature, the subjects 
being well presented. The award was to the junior class, 
the judges being Samuel A. D. Sheppard, Edward P. Worth 
and Adolphus Holton. Mr. Sheppard then delivered one of 
his crisp addresses. Refreshments came next, followed by 
musie and dancing until a late hour. The success of the af- 
fair was largely due to the indefatigable efforts of President 
O’Brien. 

The junior class has organized with the following officers: 
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President, W. G. Treat; vice-president, Miss C. E. Burt; sec- 
retary, Miss M. F. Monahan, and treasurer, J. F. Cassidy. 

George L. Roskell, of the E. L. Patch Company, has been 
elected a trustee to serve out the unexpired term of Charles 
A. Stover, resigned. 


PHARMACISTS HONORED BY RENOMINATION. 


Mayor Charles L. Dean, of Malden, has been renominated 
for a fifth term. He is of the firm of Dean & Foster. William 
J. Bullock, of New Bedford, will probably be the chairman 
of the Public Health Committee in the House. R. J. Hart, 
a candidate for Alderman in this city, is the owner of two 
stores in the Dorchester district. He has always taken an 
active interest in politics. Arthur L. Gavin, of Warren street, 
recently elected to the House, is the youngest member of the 
Legislature. He was the recipient of a standing toast at the 
last dinner of the Boston Druggists’ Association. 


BOSTON NEWS ITEMS. 


Stephen T. Marshall, M. C. P., 1902, has accepted a posi- 
tion with Mr. Morgan, of Medford. 


Dr. E. P. Worth, M. C. P., 1895, now of Edgartown, ,en- 
joyed another gunning expedition November 29. Two ducks 
fell victims to his skill. 


The store of Trueman T. Reed, Ph.G., 3101 Washington 
street, was the scene of a fire December 1. Cause unknown; 
damage to stock and fixtures estimated at $1,500. 


The liquor case against R. Bert McLean, of Somerville. 
was placed on file December 1. It was continued many times. 
McLean has. gone out of business and was in destitute cir- 
cumstances. 


John P, Lyston, Ph.G., of last year’s senior class, M. C. P., 
was in this city recently enjoying a brief vacation and not 
neglecting to call at the college. Mr. Lyston is now in the 
employ of Mr. Higgins, of Rutland, Vt. 


W. B. Hunt & Co., of Cambridge, are to have a new place 
of business at Central square and will move from their for- 
mer location. The store will be fitted with a new onyx foun- 
tain from the American Soda Fountain Company. 


Several druggists were called om the Blondin murder jury, 
but none were accepted. Joseph B. Basil, of 207 West New- 
ton street, and Miles P. Carroll, of 176% I street, were ex- 
cused because of opposition to capital punishment. Charles 
C. Mills, of 18 Neponset avenue, was challenged by the de- 
fendant. 


The American Soda Fountain Company have recently sold 
new hot fountains to Thomas Gorman, Marlboro; Billings & 
Stover, Cambridge: P. C. Chandler, Medford Hillside, and 
W. F. Story. Lowell. J. H. Fagan, Concord, N. H., has fur- 
nished his new store with a hot and cold fountain from this 
company, and the new store of W. F. Green, of Lynn, has a 
cold fountain from the same concern. 





Betraying Trade Secrets. 


A curious criminal prosecution has just ended in Franken- 
thal, Germany, says the Chemist and Druggist. In May, 
1901, Ivan Levinstein delivered a lecture in England on the fu- 
ture of the indigo industry, giving much detail as to the man- 
ufacture of indigo from naphthalin and of artificial indigo as 
made by the Badische Anilin und Soda Fabrik. The lecture 
was duly reported. The Fabrik asserted that the information 
given by Mr. Levinstein was obtained, although quite legiti- 
mately, from workmen in their employ, and set themselves to 
work te discover how it leaked out. They traced it to a man 
named Kumpf, of Frankfort-on-Main, and two workmen of 
the Fabrik, who have now been punished with terms of im- 
prisonment. under the German law against unfair competi- 
tion, with “spying out the factory secrets”? and betraying 
them to outsiders. 





Why We Merit Commendation, 
{From the Pacific Drug Review for November. ] 


The AMERICAN DRuGGIST gave its readers a most complete 
and interestingly written review of the proceedings of the 
three big druggists’ conventions nearly 30 days before any 


other drug journal in the country. It is unfortunately true 
that the average trade publication rarely makes an effort to 
get the news before its readers while it is news, therefore this 
enterprising departure in trade journalism merits acknowledg- 
ment and commendation. 
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Druggists Take Up Christmas Goods—A Dearth of Qualified As- 
sistants—How the Bowlers Stand. 


(From our Regular Correspondent.) 


Philadelphia, Dec. 6.—Approaching the holidays the drug 
stores in this city have taken on a gay and festive appearance 
and look more cheerful than ever. Many of the large stores 
have engaged professional window dressers, which has added 
greatly to the beauty of the goods displayed. There is also a 
disposition on the part of the retailers to handle many goods 
that were many years ago confined to the drug trade but of 
recent date have been almost exclusively sold by the depart- 
ment stores. The sale of perfumes by the retail druggists 
is increasing daily, and it is thought that by judicious man- 
agement and advertisement some of this trade can be re- 
gained. Most of the druggists report an increase in sales, and 
in some instances there has been a big jump over the corre- 
sponding period of last year. The Christmas goods have been 
laid in and for the rest of the month many of the stores will 
devote most of the space to these goods. It is believed that 
the business will greatly improve and all of the druggists look 
for the good times to continue for many months. 


QUALIFIED ASSISTANTS IN DEMAND 


There is a big demand for first-class registered assistauts. 
Although many of the proprietors advertise for assistants 
they are unable to secure the kind of men they want. At the 
recent examination of the Pennsylvania Pharmaceutical Ex- 
amining Board at Pittsburg and Philadelphia it was shown 
that there was considerable that the would-be druggist had to 
learn before he could secure a certificate which would enable 
him to practice pharmacy in this State. The total number of 
persons examined in both cities was 309. The total number of 
successful qualified assistants was 106 and the successful reg- 
istered pharmacists 114. Their names are given elsewhere. 


RESULT OF THE BOWLING TOURNAMENT, 


Up to Tuesday last the following shows the number of 
games won and lost by the clubs that comprise the Wholesale 
Bowling League: Shoemaker & Co. lost three to Whitall, 
Tatum & Co. and won three from the Wanderers. Whitall, 
Tatum & Co. won three from Shoemaker & Co. and two from 
Smith, Kline & French Company. J. E. Lee Company lost 
three to Smith, Kline & Co. and won three from H. K. Wam- 
pole & Co. Smith, Kline & Co. won one from Whitall, Tatum 
& Co., three from J. E. Lee and lost two to Whitall, Tatum & 
Co. Armstrong Cork Company won two from H. K. Wampole 
and lost one to the same club. The Wanderers lost three to 
Shoemaker & Co. 


QUAKER CITY NEWS NOTES. 


H. L. Randall has opened a new store at Tenth and Dia- 
mond streets. : 


A. Y. Gerhardt, who has been in Florida for his health, has 
returned, being greatly benefited by his trip. 


D. J. Weidner has bought the property on the northeast 
corner of Twelfth and Jefferson streets, paying $8,000 for it. 


Burglars recently entered the drug store at Tenth and 
Green streets and got away with about $35 in cash and some 
little merchandise. 


The Union Drug Company are besieged by druggists who 
are desirous of selling their stores, but they are evidently 
going slow in their purchases as they are not adding to their 
list very rapidly. 


W. R. Decker, who conducts a drug store at 1607 Ridge 
avenue, has taken in a partner. While the addition will not 
be responsible for the manner in which the store is conducted 
Mr. Decker will, however, have to give a good report of him- 
self. He has lately taken unto himself a wife. 


C. P. Gabell some time ago began the erection of a new 
drug store on Fifty-second street, below Lancaster avenue. 
The present store he now conducts on Lancaster avenue he 
rented, and feeling sure that his new one would be ready by 
the first of the year he gave up his lease and the owner has 
rented it to another party. Now the new store is not pro- 
gressing as rapidly as it ought and Mr. Gabell is wondering 
what will happen on January 1 if it is not done. 
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Howard B. French has been elected president of the Equit- 
able Trust Company to succeed William F. Harrity, who re- 
signed. Mr. French is known to all the drug trade. His 
father was Samuel French, one of the founders of the firm 
of French, Richards & Co., for many years the largest whole- 
sale drug and paint manufacturing house in the country. He 
also takes a prominent part in the affairs of the city and is 
a member of a number of trade organizations. 


Otto Kraus, who has been nominated for the presidency 
of the P. A. R. D., is one of the best known druggists in this 
city and is connected with various enterprises both inside and 
outside the trade. He is one of the directors of the Philadel- 
phia Drug Company, a director in several building associa- 
tions, a director of the Drug Athletic Club and a genial, all 
around good fellow, and the P. A. R. D. is to be congratulated 
upon making such a good choice of a conscientious gentleman. 


The Julius Schmid Company, of Astoria, N. Y., have been 
incorporated with a capitalization of $75,000. All the stock 
has been taken and paid for. Walter F. Ware, of this city, 
owns one-third of the stock and he is to be secretary and sales 
agent for the concern. All goods are to pass through his 
hands. The company will manufacture capping skins for 
bottles for druggists’ and chemists’ use, as well as fine leather 
for ladies’ gloves and the lining of pocketbooks. The presi- 
dent of the company is Julius Schmid and the treasurer B. 
Levi. 





Registered in Pennsylvania. 


At the last meeting of the Pennsylvania Board of Phar- 
macy 309 applicants for registration were examined, of whom 
the following were successful: 

Registered Pharmacists.—Alfred Y. Carver, Bridgeport; 
Otto Strayer, Wilmington, Del.; Nicholas Colletti, William Q. 
Wolfe and Herbert S. Anthony, Reading; E. S. Fryer, Plain- 
field, N. J.; A. R. Reyburn. Oxford: W. H. Kraemer and R. D. 
Dickenson, Parkersburg: C. M. Haus and James A. Crawford. 
Bethlehem; Joseph H. Browell, Mauch Chunk; Byron P. 
Walleton, Chester; Allen E. Albright, Allentown; Maybelle 
Haydock, Leon C. Anderson, William H. Fisher, Walter S. 
Eastlack, John J. Connelly, Robert E. Bower. Charles B. 
Lewis, Harvey L. Wertley, Clarence F. Fetterolf, Irving S. 
Stipennel, Howard F. Feather. Robert Miller. Thomas P. 
Casey, Charles W. Derwintt, Claude P. Brown, George B. 
Weidman, R. E. Guillaume, George E. Swaine, John Smart, 
Harry Lupen and George C. Wilson, jr.. Philadelphia. 

Registered Qualified Assistant Pharmacists.—William M. 
Neeler, Germantown; Harvey A. Henry, Lebanon: Howard B. 
McAllister and Oscar Berkenstock, Allentown: R. T. Jones. 
Camden, N. J.; Elmer Nailor, Wilmington. Del.: F. B. Binder, 
Pottstown; Charles L. Miller. Lititz: John W. Outterbridge. 
Bermuda; Chester W. Rudisell and V. C. Gramm, Marietta: 
W. C. Troxell, Emaus; W. S. Regar, Reading; James S. Loostt, 
Bridgeton, N. J.: S. Schiffer, Harry Adams, N. E. Lynch, E. 
G. Harkness, J. H. C. Keemer, Ester J. Berman, Irving V. 
MeWorter, Howard H. Boltz, Joseph Neff. George F. Wagner, 
Charles G. Ganter, Fred. William McNess. William McDevitt, 
W. B. Riegel, C. S. G. Myler, Morris Linderbaum, Harry 
Coombs, Allen M. Rickert, E. G. Holroyd, S. R. Laskowick, 
Dietrich Kirkel, A. H. Meshimer, S. J. Young, A. E. Leonard, 
Rich. J. Swoboden, George W. Miller. J. S. Moore. Otto E. 
Helber, B. J. Kasahedin, Morris S. Greenstein. J. V. Jetton, 
George F. Autill and Benjamin C. Snyder, Philadelphia. 





Canadian Imports from the United States Steadily 
Increasing. 


Canadian imports from the United States continue to grow 
more rapidly than those from the United Kingdom, despite the 
legislation of 1897 in favor of products of the United King- 
dom. In that year, it will be remembered, the Canadian tariff 
laws and regulations were so adusted as to give an immediate 
reduction, beginning with April, 1897, of 1214 per cent. in 
tariff rates on imports from the United Kingdom, with a further 
provision that another 1214 per cent. reduction should occur 
in 1898. In 1900 a still further reduction was made, making 
the total reduction of tariff rates in favor of merchandise from 
the United Kingdom 33 1-3 per cent. The official Report of the 
Trade and Navigation of the Dominion of Canada includes 
a series of tables showing the imports for consumption from 
the United States, Great Britain and other countries, and the 
total imports for a long term of years. This shows that in 
the fiscal year 1896, the one immediately preceding the year 
in which the reduction of tariff in favor of products from 
Great Britain began, Canadian imports from Great Britain 
were $32,979,742, and in 1902, $49,206,062, an increase of $16,- 
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226,320. In 1896 the Canadian imports from the United 
States were $58,574,024, and in 1902, $120,814,750, an increase 
of $62,240,726. 

Not only do Canadian imports from the United States show 
a greater actual increase from 1896 to 1902 than do those from 
the United Kingdom, but the percentage of increase in imports 
from the United States is also greater than that in imports 
from the United Kingdom, and the percentage which imports 
from the United States form of the total imports of Canada is 
greater in 1902 than it was in 1896, while the percentage 
which imports from Great Britain form of the total imports 
of Canada is less in 1902 than it was in 1896. 





The Gordon Memorial College at Khartoum. 


Henry S. Wellcome, of Burroughs, Wellcome & Co., on the oc- 
easion of a recent visit to the Soudan, presented chemical and 
bacteriological research laboratories to the Gordon Memorial 
College at Khartoum, which was formally opened by Lord 
lhitchener some weeks since. Dr. Andrew Balfour has been 
appointed director of the laboratories and he will be amply 
provided with equipment of the most modern design. Mr. 
Wellcome, it will be recalled, is an American, as was his part- 
ner, the late Mr. Burroughs, and both were graduates of the 
Philadelphia College of Pharmacy. 





Relations of Pharmacist and Physician. 
[From the Chicago Paint, Oil and Drug Review.) 


While the Winnebago County Association of Illinois doc- 
tors is getting ready to make war upon the druggists for fan- 
cied wrongs to the profession in the matter of advertising 
and pushing proprietary remedies, the druggists in some other 
sections of the country are making friends with the doctors 
and demonstrating to them at the same time that not all the 
brains in the healing fraternity are monopolized by physicians. 
They are following the advice of Bert D. Tolson in the AMERI- 
CAN Druaaist, who says: “ Don’t stand in awe of the doctor. 
Keep yourself well informed on the progress of pharmacy. 
Be careful to refrain from speaking disparagingly of physi- 
cians in any way at any time. Receive and dismiss each cus- 
tomer with a smile and you will get at least a fair share of 
all the prescription business that is going.” 

Mr. Tolson believes in “ cultivating’ the doctors, and he 
evidently thinks that a little instruction in modern pharmacy 
will do them no harm, for he says: “A good way to increase 
the prescription trade of a pharmacy is to increase the physi- 
cians’ respect for the one in charge. The proper way to do 
this is to keep samples of the productions of the pharmacy 
constantly before him. At intervals take 2-ounce samples 
of tinctures, fluid extracts, elixirs, syrups. etc., to his office 
in person, explain how you make them, and remark inci- 
dently in what combination you have seen them prescribed 
in such and such a city. Have a neatly printed label giving 
properties and uses. Of course seasondble preparations only 
must be exhibited in this way. In the summer time take such 
preparations as elixir of pepsin, bismuth and strychnine, com- 
pound tincture of cinchona, compound tincture of gentian, 
compound elixir of iron, quinine and strychnine. In winter 
syrup of white pine compound, elixir of heroin and terpin 
hydrate, emulsion of codliver oil, wine of tasteless codliver 
oil, ete. Do the same in the spring and fall. showing season- 
able preparations. 

“Detail men from manvfacturing houses sow the seed 
by leaving samples and reap the harvest by having them pre- 
scribed. By doing the same you will keep the doctors from 
falling into the writing of stereotyped prescriptions. If the 
doctor prescribes fluid extract of liquorice with his quinine 
mixtures suggest syrup cascara sagrada aromatic or a mixture 
of the two. This can be done by describing the uses of the 
syrup on the label. Cater to the physician’s friendship. Sell 
him medicines at cost, provided they are for his own use. If 
he dispenses his own remedies make an effort to sell him 
tinctures, fluid extracts and the simpler galenicals.” 

This is a much better plan than the Winnebago (Indian?) 
idea of making war on the druggist because he caters to the 
public in the matter of patent medicines: in other words. sells 
what the people want. 





Members of the Revision Committee of tne U. S. Phar- 
macoporia sre hard at work getting all reports in as soon as 
possible. so that the volume ean he issued next summer, 
which is about as early as the former revision came out. It 
appears that no really radical changes are to be made in the 
work, so that all that is undertaken is to bring the matter 
down to date and assure the users of the Pharmacopeia that 
it has not been allowed to suffer from neglect. 
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OHIO. 


Ohio Valley Druggists Meet—New Officers Elected—The President’s 
Address—The Contract Plan—The Local Cutters—The Uni- 
versity to Undertake Commercial Analytical Work—Local 
Chemists Aroused. 


(From our Regular Correspondent.) 


Cincinnati, December 3.—The annual meeting of the Ohio 
Valley Retail Druggists’ Association was held at the Odd Fel- 
lows’ Temple on Wednesday, November 26. The association 
made its presence felt at the recent convention of the N. A. 
R. D. at Cleveland, where its representative delegates took 
the initiative in advocating protective legislation. The annua) 
meeting was attended by all the members of the association 
and much interest was aroused over the election of officers 
for the ensuing year. As the work of the association has 
been practically completed at the weekly meetings of the 
Board of Control of the general body, it was decided that the 
meetings of the entire organization be held quarterly, instead 
ot monthly as heretofore, for which purpose a special meeting 
will be held to make some amendments to the constitution. 
The following were elected officers for the ensuing year: 

President, O. O. Zwick; first vice-president, Robert Groen- 
land; second vice-president, J. F. Kutchbauch; third vice- 
president, John Bauer; secretary, H. B. Waltermann; treas 
urer, L. P. Holzhauer. 

Board of Control: Alfred De Lang, Carl A. Plath, Emil 
Zorn, J. H. Linnemann, Edw. Voss, jr., Otto Groenland, Mary 
R. Hamilton; Clermont County, Ohio, W. T. Elrod; Scioto 
County, Ohio, Frank Amann; Kenton County, Ky., W. G. 
Schickner; Brown County, Ohio, J. W. Galbreath; Butler 
County, Ohio, William Howe; Campbell County, Ky., open. 


THE PRESIDENTIAL ADDRESS 


President Zwick in his annual address congratulated the 
association on account of the success of its delegates at the 
last convention of the N. A. R. D. He dwelt at some length 
upon the fact that success through the adoption of the con- 
tract and serial numbering plan was now in sight. His ref- 
erence to the hearty support now given the contract plan by 
leading pharmaceutical journals was applauded with marked 
heartiness. “ We can now see who are the true friends of the 
retail trade,” he said, “ by picking up a pharmaceutical jour- 
nal and learning how it speaks of the contract plan.” 


IMPORTANCE OF THE CONTRACT PLAN. 


Finally he called upon the members to stand shoulder to 
shoulder in support of manufacturers who will be the first to 
take up the plan, and suggested that as soon as the Executive 
Committee of the National Association had decided upon the 
manner in which they would seek to induce manufacturers 
and jobbers to take it up the association’s entire time and 
energy be devoted toward giving aid in having their demands 
complied with. 


POLICY AS REGARDS CUTTERS. 


It also developed at this meeting that over 90 per cent. of 
the Cincinnati druggists had again indorsed the policy of the 
association with regard to local cutters. While a number of 
prominent members had favored a change to some extent 
in anticipation of seeing the contract plan inaugurated, they 
proved their loyalty by submitting to the desires of the ma- 
jority. The direct result of this, it is understood, will be the 
expulsion from membership of all those who are now violat- 
ing the acknowledged principles of the association. In all 
there are five who have been accused of doing this, and the 
prospects are that their expulsion from membership will be 
decidedly unpleasant for them. 

All in all the annual meeting made it plain that the Ohio 
Valley Druggists’ Association, as a result of the adoption of 
the contract plan by the National Association, is possessed 
of greater energy than ever before in its history, and that it 
will not allow anything or any person to interfere with its 
determination to obtain for the legitimate trade the honest 
profit to which they are entitled on the sale of patent and 
proprietary medicines. 


THE UNIVERSITY ANTAGONIZES PHARMACISTS. 


Cincinnati chemists and druggists who operate analytical 
laboratories in connection with their other business are urging 
4 vigorous campaign against an innovation undertaken at 
the University of Cincinnati by order of President Ayres of 
that institution. Those interested assert that the university, 
in violation of certain endowments, is entering into competi- 
tion with chemists and kindred professions. The trouble 
originated from this advertisement which appeared on the 


first page of the University Bulletin: ‘The university is now 
ready for the testing of all kinds of materials that are used 
in the engineering technologies, the arts and the scientific pro- 
fessions. This has been done on the part of the university 
with the desire to promote the manufacturing and scientific 
interests of the city by installing the necessary but expensive 
equipment in the university laboratories under the manage- 
ment of the scientific experts and engineers who are con- 
nected with the university.” Describing the microscopical 
and biological laboratories, the pamphlet further states: “In 
this laboratory we are prepared to make all tests requiring 
the use of the microscope. This laboratory is fully equipped 
to make bacteriological tests of all kinds, to test for the adul- 
teration of foodstuffs, dairy products, etc. All microscopical, 
zoological and anthropological tests required in forensic medi- 
cine, including tests on presence of blood, the microscopical 
examination of the parts of the bodies of animals and plants 
can be quickly and thoroughly made, as also tests of waters 
and oils.” 
AN INJUNCTION TO BE SOUGHT. 


The local chemists and others interested have retained 
former Judge Swing to look after their legal rights and it is 
probable that an application will be made for an injunction. 
Prof. S. P. Kramer, in whose name the suit will probably be 
brought, said in a published interview: “Here we have an 
educational institution, supported by taxing the people, seek- 
ing to ruin a class of citizens whose only crime is the attain- 
ment of a scientific education by offering to take their work 
on terms which, if honestly stated, will bring them to starva- 
tion.” 

Prof. C. P. T. Fennel, of the Cincinnati College of Phar- 
macy, declared his views in a most emphatic manner, saying: 
“One thing is certain, the author of this famous or infamous 
bulletin is sadly deficient in the fine spirit of professional 
etiquette so essential to the welfare of a truly educational in- 
stitution. Throughout commercialism in the garb of osten- 
tatious charity shows the cloven foot.” 

The outcome of the agitation, which has been carried on 
strenuously in the Cincinnati newspapers for several weeks, 
was a request to County Prosecutor Hoffheimer that he bring 
an action in quo warranto against the University to force 
the institution to withdraw its proposition. This Mr. Hoff- 
heimer has refused to do, taking the ground that the uni- 
versity is not engaged in a mercantile pursuit. The only 
remedy now possible is an injunction action, which will prob- 
ably be brought. 

ALUMNI RECEIVE. 


Nearly 50 druggists attended the reception given by the 
Alumni Association of the Cincinnati College of Pharmacy. 
The reception took place in the main lecture room of the 
college building on West Court street, and several pleasant 
hours were spent listening to speeches and the recital of 
reminiscences by former graduates of the school who have 
since achieved distinction. Prof. John Uri Lloyd is included 
in this number and his speech was of the most interesting 
character. Andrew Bain. at present druggist of the Cincinnati 
Hospital, who was the first graduate of the college, also de- 
livered an address. Prof, Charles P. T. Fennel was one of the 
speakers of the evening and a most interesting paper was 
read by Prof. N. D. C. Hodges, public librarian of Cincinnati. 





The Indian Sacred Pipestone Quarries of Minnesota, 


This will be the subject of a lecture before the Alumni 
Association of the St. Louis College of Pharmacy, to be 
given at the college, Tuesday evening, December 16, by 
Dr. H. M. Whelpley, professor of microscopy in that institu- 
tion. The lecture will be illustrated with numerous lantern 
slides, many of them made from photographs taken by the 
doctor during his recent visit to the quarries where the In- 
dians still work. The members of the Alumni Association 
and their friends ere invited to be present. 





Proprietary Committee Moves to Indianapolis. 


In connection with the circular to the wholesale trade is- 
sued by C. F. Shoemaker, retiring chairman of the Commit- 
tee on Proprietary Goods of the N. W. D. A., in which it was 
announced that the headquarters of the committee had been 
removed to Indianapolis in consequence of the election of 
John N. Carey, of the Daniel Stewart Company, as chairman 
to succeed Mr. Shoemaker, Mr. Carey has addressed a letter 
to the trade giving the information that the office of the Pro- 
prietary Committee is now located at 810 Majestic Building, 
Indianapolis, where all communications for the chairman. 
vice-chairman or secretary should be addressed. 
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ILLINOIS. 


Sales of Medicines in Department Stores Need Supervision—A De- 
partment Clerk Adds Potash to Sarsaparilla—Prices Maintained 
—Drug Club Officers Nominated. 


(From our Regular Correspondent.) 


Chicago, Dec. 1.—Local] retailers hold that there is excel- 
lent ground for an exhaustive inquiry on the part of the State 
Board of Pharmacy in regard to the competency of those who 
handle patent medicines in department stores, in the down 
town district more especially. If nothing can be done under 
the existing daws to punish wrong practices it is held that 
the legislators can be supplied with potent arguments showing 
the need for changes. Owing to the last change in the law it 
is now possible for any one to sell patent medicines, and as 
a result practices are common which ought not to be tolerated 
and would not have been under the old law. 

A customer came into a prominent drug store recently with 
the following story, which illustrates one of the evil prac- 
tices from which the public suffer: The customer said he had 
been getting a bottle of Hood’s Sarsaparilla, to which some 
“potash ” had been added, every fall, paying $1 for it. When 
he went to the store recently he was told that it would be 
necessary to charge him $1.15 hereafter, as the druggist could 
no longer do business on such a narrow margin. He refused 
to pay this much and went to a down town department store. 
He said the clerk told him that the sarsaparilla made in the 
store was much superior to Hood’s, as they did business on 
such a large scale that they could import their own sarsa- 
parilla and knew it was genuine, ete. This “superior” brand 
of sarsaparilla was offered for 90 cents and the charge for 
one ounce of the “ potash” was 10 cents. 

When the customer got home he noticed that his “ potash ” 
did not dissolve and his suspicions were aroused. He accord- 
ingly went to a reliable druggist—it took a long time for him 
to show this gleam of wisdom, but he finally did—and asked 
what was the matter with the mixture. The druggist exam- 
ined the salt in the bottom of the bottle and found that it was 
¢hlorate of potash! 

“What did you ask for?” said the druggist. 

“Why, I asked for ‘ potash,’ ’”’ was the answer. 

“Well, you got ‘potash” all right,” said the druggist, 
“and I don’t see what you can do about it: but any clerk with 
human intehigence ought to know that iodide of potassium is 
wanted when it is to be taken with sarsapariua.” 

This is offered merely as an instance of what druggists 
assert happens often. It is an indication of gross carelessness 
or ignorance on the part of the clerks who are often behind 
these counters. The customer whose case has been mentioned 
had to buy another bottle of sarsaparilla. He got the make 
he wanted. with the iodide added, and had to pay $1.25 for it. 

The fact that a regular customer who had been getting this 
combination for $1 heretofore found himself unable to obtain 
it this year for that price shows incidentally that prices are 
being maintained by the druggists in the residence districts, 
who have grown tired of doing business for the fun of the 
thing. 

“People take their lives in their hands,” said the druggist 
who told of the above, “‘ when they go into such places, where 
a clerk’s ability as regards making sales is all that the em- 
ployers take into consideration. They are for commercial in- 
terests first, last and all the time. and pharmaceutical skill 
and experience are ignored.” 


E. H. SARGENT ILL. 


E. H. Sargent. the veteran druggist. is critically ill. Mr. 
Sargent attended the Philadelphia convention and on the 
second day of the meeting was taken seriously ill. In the 
hope of getting rest he went to Boston and must have caught 
cold on the trip. His condition became worse and he was 
brought to his home in Chicago. Mr. Sargent came here in Janu- 
ary. 1852. from Lowell, Mass., where he had been with Carelton 
& Hovey. then known all over the country. When he reached 
Chicago he became the partner of Dr. F. Scammon, the firm 
being known as F. Scammon & Co. first and later as Sargent 
& Isley. Then the style of the concern became E. H. Sar- 
gent, which title it retained since 1860. The store on Wabash 
avenue is to be moved January 1 to the building next door to 
Fraser & Co. on Washington street, between Wabash avenue 
and State street. Mr. Sargent also has a chemical department 
at 143 Lake street. The short block on Washington street 
between Wabash avenue and State street is going to be one of 
the centers of interest for druggists next year. On the corner 
is the Gross & Delbridge store: a little further west will be 
KB. H. Sargent. Fraser & Co. and Gale & Blocki. 
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THE DRUG CLUB ELECTIONS. 


The annual election is to take place at the Chicago Drug 
Trade Club December 4. There will also be an informal com- 
plimentary dinner. The officials report that the recent attend- 
ance has been larger than ever and the prospects for the 
coming year are most favorable. wo tickets have been nomi- 
nated, the first named having been proposed by the regular 
Nominating Committee, as follows: For president, Charles E| 
Matthews; for vice-presidents, J. Walker Scofield, F. S. Hereth 
and Harold Sorby; for treasurer, John F. Matthes; for Board 
of Directors, John F. Matthes, Cornelius P. Van Schaack, J. 
Walker Scoiield, Harry Holland and E. A. Vosburg. 

An independent committee placed the following in nomi- 
nation: For president, John F. Matthes; for first vice-presi- 
dent, W. Haines; for second vice-president, G. D. Searle; for 
secretary, Geo. Lewis; for treasurer, Harold Sorby; for Board 
of Directors, Harold ‘Sorby, George Lewis, G. D. Searle, W. 
Haines, L. A. Becker and John F. Matthes. 


CHICAGO NOTES. 


John Kritenbrink has succeeded A. Mechener at 853 West 
Harrison street. 

The Gare Drug Pharmaceutical Company, capital $1,000 
have been incorporated. They wi!l engage in the drug business 
in Chicago. The incorporators are Edward L. Mann, Arthur 
L. Donovan and Gale Blocki. 


The Winthrop Drug & Chemical Works, which will manu- 
facture drugs and chemicals in Chicago, have been incor- 
porated. The capital stock is $150,000, and the incorporators 
are William H. Edgar, Robert F. Carr and Charles M. Eddy. 


The Central Chemical Company, of Chicago, have received 
incorporation papers. They will manufacture crude and fin- 
ished drugs and chemicals. The capital is $20,000 and the 
incorporators are Virgil C. Barber, Vincent De Mossing and 
Charles H. Ingersoll. 


Jonas L. Frohman, secretary of the Engel & Fagersten 
Chemical Company, 1702 Wabash avenue, was killed Novem- 
ber 26, at the Hotel Honing, Cincinnati, by falling down in 
a bathtub. His neck was broken and it was several hours 
before his death was discovered. 


Druggists in the vicinity of hospitals are being benefited 
by the inquiry which the State Board of Pharmacy is con- 
ducting. Several of the hospitals which have heretofore had 
unregistered men compound the prescriptions in their own 
dispensaries have agreed either to employ registered men or 
to send to a drug store to have the prescriptions filled, usually 
adopting the latter course. The inquiry is not yet finished. 


WESTERN NEWS ITEMS. 

W. Bunyan, Kendallville, Ind., has sold out to O. P. Raber. 

John McKee has been succeeded, at Biggsville, Ill., by 
Thomas H. McQuonn. 

The name of the firm of Zieger Bros. & MacMahon Com- 
pany, at Garner, la., has been changed to Zieger Bros. 

H. D. Cannon & Co. have bought out C. E. Nichols & Co. 
at Sioux City, Ia. 

M. F. Spoor has been succeeded by Spoor & Kempson at 
De Kalb, Ill. f 

Fowle & Harrison are now running the store at Clarks- 
ville, Ia., formerly controlled by D. C. Harrison. 

J. W. Garwood, of Akron, Ind., has sold out to W. C. 
Hosman. 

J. A. Bichel & Co. have purchased the business of Ander- 
son & Co., Goshen, Ind. 

W. I. Fritz, Clearfield, has disposed of his store to Fritz 
& Patton. 

At Fraser, Ia., P. V. Hartman & Co. have bought out G. 
F. Elliott. 


W. T. Atwell & Co., Stevens Point, Wis., have disposed of 
their business to the Badger Drug Company. 





An absent minded professor of one of the Welsh university 
colleges was observed walking down the street with one foot 
on the pavement and the other in the gutter. ‘ Good morning, 
proressor,” said a friend; “ how are you?” “ Well,” replied 
the professor, “I thought I was all right, but for the last half 
hour I have been .imping in the most unaccountable manner.” 
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THE KNIGHTS OF THE ROAD 


Fred. H. Poethig on his first trip for the M. Winter Lumber Co., 
Sheboygan, Wis. 


His First Trip. 

Nearly six years ago Fred. H. Poethig started in with the 
M. Winter Lumber Company, of Sheboygan, Wis., to learn 
the art of designing as applied to thé manufacture of store 
fixtures. Having successfully passed through his novitiate, 
he was sent out on the road not long since to rub up against 
the business side of a cold and unfeeling world. The above 
illustration shows the young gentleman as (1) Receiving in- 
structions, keen, attentive, alert; (2) en route, gay, confident. 
nervy; (8) listening to his first customer’s pet chestnut and 
trying to laugh at it so as to ingratiate himself; (4) the in- 
gratiating laugh promises to materialize in an order; (5) got 
the order and bought the cigars; (6) ‘“‘Oh, I guess I ain’t so 
slow. I'll have to strike the old man for a raise.” 





Edward M. Hecker, who is doing detail work in calling on 
the druggists of Greater New York for the Advance Chemical 
Company of Indianapolis, finds the trade taking very kindly 
to their “ Ostro”’ Suppositories. 

John Paul Jones, Sharpe & Dohme’s well-known New 
York State representative, stopped a day or two in New York 
during Thanksgiving week while en route to his home in 
Baltimore, where he ate his Thanksgiving turkey. 

Boston.—Rudolph Wirth went the rounds recently and se- 
cured a batch of orders for E. Fougera & Co., of New York. 


F. W. Adams has been expatiating on the goods of Seabury 
& Johnson, and with good results. 


H. W. Thomas recently stocked the trade with druggists’ 
sundries. He was booking for F. R. Arnold & Co. 


T. M. Stewart talked thermometers on his last visit for R 
Hoehn & Co., New York. 


C. H. Dietz has been explaining the good points of the 
— syringe for the Marvel Syringe Company, of New 
ork. 


_G. W. Nelson captured his share of orders on his recent 
trip. He was placing druggists’ sundries for Geo. Borgfeldt, 
of New York. 


The American Soda Fountain Company have placed in the 
store of W. R. Jones, Waterville, Maine, a fine new hot soda 
apparatus. Also G. W. & M. W. Manter, Readfield, Maine, 
have added an attractive hot soda apparatus to their store. 


Buffalo.—Schieffelin & Co. send us this time L. D. Worden 
to aid in the distribution of their specialties. He knows his 
business and sticks to it with due zeal and energy. 


; C. Quackenbush, who sells other goods besides those seen 

in drug stores, but focuses on them with pumice stone and 

— was with us lately in the interest of R. J. Waddell 
< Co. 


Not so well known in the Buffalo territory as some others 
of the fraternity is William G. Cook, who has just sold a lot 
of goods here for the New York Quinine & Chemical Works. 


John Gleichmann, who has brought the chemicals of Rosen- 
garten & Co. to this territory for several years, dropped in or 
us recently and sold his usual good lot of goods. 


John M. Maris & Co. send us Mr. Cunningham, on whom 
the ggodly mantle of our old friend “ Bob” Service fell when 
he made a shift lately to other fields. 


J. C. Robinson is rated as a semi-occasional visitor to the 
local druggists, but he was with us about the middle of the 
month, selling goods for the Philadelphia house of Powers 
& Weightman. 


Robert E. Service, who seems to flourish more than ever 
as the best man for the firm of Lazell, Dalley & Co., is with 
us again doing the perfumery act to the king’s taste. 


What is still an occasional visit to the Buffalo drug trade 
is that of E. O. Norte, who was with us lately looking after 


the interests of the perfumes of Eli Lilley & Co. of Indian- 
apolis. 

W. D. Shattuck is still selling rubber goods for Parker, 
Stearns & Sutton and making his regular rounds. He spent 
the usual profitable season with his customers in Buffalo. 


One of the rather long list of essential oil sellers is Henry 
Leerburger, just with us with a long list of the specialties of 
the New York house of Leerburger Brothers. 


The Ed. Pinaud perfumes took another step forward on the 
visit this month of G. A. Fuller, representing Victor Klotz, the 
manufacturer and distributor here and in Paris. 


Henry F. Doherty, representing the Davol Rubber Com- 
pany, went the city rounds this time, as is quite common with 
him, in company with a well-known perfumery disburser, as 
their lines do not cross. 


A welcome representative of the sponge trade is H. N. 
Wertheimer, who makes regular trips over the city in the 
interest of the New York house of A. Isaacs & Co. He was 
here during the first half of October. 


C. Ripley, whose specialty is wooden toothpicks and who 
makes headquarters with the Boston house of Cutter-Tower 
Company, paid us one of his regular calls this; month. 


The brush trade took a step forward on the visit this 
month of J. G. Lampe, best man in this territory of the Balti- 
more house of William A. Tottle & Co. 


Even a traveling man has to miss his dates occasionally 
and so T. T. Brown, who sells perfumery, brushes and drug- 
gists’ sundries for F. R. Arnold & Co., has had to announce 
that he will be late with us on account of illness. 


The thermometer and hypodermic syringe man of this ter- 
ritory at this writing appears to be T. M. Stewart, who has 
just sold his accustomed good assortment for the R. Hoehn 
Company. 


H. E. Morton is a regular caller, and the first week in 
June found him in the city calling on his many customers, who 
buy the goods of the American Hard Rubber Company. 


F. H. Smith, who does the Buffalo district in the interest 
of Henry K. Wampole & Co., paid the city one of his regular 
visits about the middle of the month. 


J. P. Jones, the “steady” of Sharp & Dohme, spent the 
best part of a week in the city lately disposing of a liberal 
amount of pharmaceuticals for the house of many head- 
quarters. 


Charles F. Oddie is one of the regular traveling salesmen 
in this territory of essential oils, gums, vanilla, etc., making 
regular trips in the interest of A. A. Stilwell. His October 
call was a profitable one. 


Philadelphia.——Mr. Shannon has sold his pharmacy at 
Eighth and Spring Garden streets and will now devote all his 
time to his proprietary preparation called Rheumatin. 


The Eagle Chemical Works, of Secaucus, N. J., have Dr. 
Martin D. Jewel here and he is doing good work in introduc- 
ing C. P. Ethyl-Chloride to the trade. 


William Whittaker, who recently sold his store at Judson 
and Berks streets, has secured a position with W. R. Warner 
& Co. and is doing detail work for that firm. 


Col. James M. Whitecar, who has recently been confined 
to his home by illness, is now out again, and is making the 
firm of Smith, Kline & French Company glad by being on the 
street again for them and gathering in his usual supply of 
orders. 

J. D. Sipp, the energetic representative of the Duroy & 
Haines Company of Sandusky, has been paying us his cus- 
tomary visit and has left us for the South. 





Safety in Numbers. 


Two Lrishmen were in New York City bound for the West. 
They had several railroad time tables and were looking them 
over for the purpose of selecting a route thither. 

They finally discovered that some lines had more tracks 
than others and they concluded, very innocently, to take the 
one which had the greatest number of tracks. Hence they 
took the four-tracked New York Central. But their decision 
was based net upen the fact. but the fancy, in the premises. 

Said Mulligan to Pat: “‘ Pat, we'll be afther takin’ the four- 
tracker; for if she leps one track she lands on wan iv the 
athers an’ loses no time; but if it’s a one or two-tracker they’d 
heft to slow up and put on the brakes an’ lift ’er back on an’ 
we'd be a day late.”—From the Thistle. 
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- Ghe Drug and Chemical Market 


The prices quoted in this report are those current in the wholesale market, and higher prices are paid for retail lots. 
The quality of goods frequently necessitates a wide range of prices. 





Condition of Trade. 
New York, December 6, 1902 
HE past fortnight has not been a particularly busy 
one in any department, though trade in the aggre- 
gate was of satisfactory volume. The inquiry for stock 
comes in a rather slow and indifferent manner, as is usual 
at this period, when buyers prefer to purchase in such 
quantities as current requirements make necessary, or to 
enable them to piece out the year and avoid the carrying 
of any considerable surplus of goods over the annual 
inventory period. The statistical position of supplies 
lends a strong undertone to the market and holders ap- 
pear to be making no special effort to increase the trade 
volume by the intimation of lower prices. Camphor is 
seasonably dull and offered lower from the hands of the 
refiners. The expected advance in the price of cocaine 
materialized ou the 25th ult., the day after publication of 
our last issue. (Quinine has steadied in the interval and 
a better feeling prevails in the outside market, but opium 
has lost strength and suffered a fractional decline, pow- 
dered also being lower. Ipecac is tending upward and 
we note a further advance in price for both varieties. Cod- 
liver oil is seasonably active and higher prices prevail. 
Citric acid is dull and easier, as is silver nitrate, though 
the decline in the latter was less influenced by the opera- 
tion of the law of supply and demand than in the case 
of the former, the continued lower prices for bullion be- 
ing reflected in the market for the salt of the metal. The 
principal changes of the fortnight are shown in the sub- 
joined table: 


HIGHER. LOWER. 
Irish moss, Camphor, 
Cocaine muriate, Damiana leaves, 
Ipecac root, Citric acid, 


Silver nitrate, 
Balsam copaiba, 
Cacao butter, 
Millet seed, 
Opium. 


Codliver oil 
Wormseed oil, 
Wintergreen oil, 
Prickly ash bark, 
Bayberry bark, 
Colocynth apples, 
Citronella oil, 
Canary seed, 
Sassafras bark. 


DRUGS. 


Acetanilid is finding a steady consuming outlet at the 
prices quoted for some time past—namely: 20c to 21c, as to 
quantity. 


Alcohol is maintained firmly at the established quotation 
of $2.47 to $2.49, usual terms, and a fair distributive trade 
is reported. 


Arrowroot, St. Vincent, is reported stronger abroad and 
values here are firmer, though no actual price change has yet 
developed, barrels being still offered at 8%c to 10c. 


Balsams.—Central American copaiba has developed an 
easier tendency and there are sellers at 3714c, though most 
holders quote 30c to 40c. Canada fir continues held at $3.50 
to $3.65, but the current demand is wholly for jobbing quan- 
tities. Peru is finding a moderate sale in a jobbing way 
within the range of $1.05 to $1.15. Tolu is dull and inactive, 
but the jobbing quotation shows no variation, and such sales 
as come to the surface are making at 32c to 34ec. 


Bayberry bark is in small stock and holders are firmer in 
their views at 10c. 


Bromides have not changed in price since our last, but 
competition among manufacturers continues keen and the 
situation is practically unchanged. The quotations are: For 
ammonium, 35c to 36c; potassium, 25c to 26c; sodium, 30c to 
3l1c, as to quantity. 


Cacao butter is easier, following a decline in value at the 
monthly auction sales on the 2d inst., but the bulk of the 
stock in this market is in the hands of a few holders who are 
not anxious sellers at 27%4c to 29c. 


Calabar beans are in very small supply and holders name 
50e for the small available stock, which is closely concen- 
trated. 


Cassia fistula, new crop, is beginning to arrive, and 10c 
to lle has been named as an acceptable figure, as to quan- 
tity, for the parcels thus far received. 


Cinchonidine sulphate offers lower from second hands, the 
quotation from manufacturers being 21c, while the parcels in 
second hands are held at 20c. 


Cocaine muriate was advanced on November 25 to the 
limit of $4.00 for bulk. Readers of this department were not 
taken unawares, the advance having been foreshadowed in 
the previous issue. The market closes very firm and a further 
improvement in values is among the probabilities. 


Codliver oil continues to improve in price and a better de- 
mand has been experienced at the higher range. While $50.00 
to $55.00 is now the popular quotation as to brand, $60.00 is 
named in at least one instance for a popular brand. 


Colocynth apples, Trieste,.are scarce and higher abroad 
and the market here is sympathetically firmer, 36c to 42c 
being now named, as to quality and quantity. 


Damiana leaves are easier and show a fractional decline as 
a result of recent arrivals and stock is now procurable at 
9e to 10e. 


Ergot maintains its firm position in the primary markets, 
but spot values show no special variation in the absence of 
important demand. German quoted 32c to 35c and Spanish 
38¢ to 36c. 


Juniper berries have developed an easier tendency in the 
face of recent heavy arrivals and holders now offer at 3\4c. 


Menthol is offered more freely in the face of stock accu- 
mulations and a limited demand. While $6.50 is generally 
named, a firm bid on a round lot would probably be accepted 
at a shade below this figure. 


Moss, Irish, bleached, is scarce and wanted and quotations 
have been advanced to 10c to 12c, as to quality and quantity. 


Opium is dull and neglected, with quotations fractionally 
lower. Cases from importers’ hands may be obtained at $2.70 
and jobbing quantities at $2.721%4 to $2.75, while the range for 
powdered has been lowered to 3.387%. to 3.45. 


Prickly ash bark has further advanced, some holders now 
naming 18c, though others are willing to sell in a limited way 
at 16c. 


Saw palmetto berries are maintained firmly at the recent 
advance, in consequence of the prevailing scarcity and an 
improvement in the demand. Holders have raised their sell- 
ing limits to 40c and it is doubtful if anything below this 
figure can be obtained. 


Quinine has been in rather better demand since our last, 
there being buyers in the market for round lots aggregating 
35,000 ounces. Holders are firmer in their views and some 
disposition is shown to hold out for an advance, but quo- 
tations are still unchanged on the basis of 26c for bulk domes- 
tic, 23e to 24c for German, and 22c¢ for Java. 


CHEMICALS. 


Amy] acetate has developed some firmness in consequence 
of a slight searcity of fusel oil, and holders are reluctant to 
shade 95c to $1.00. 


Arsenic, white, continues in moderate demand and firm 
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with the quantity available small; quoted 3c to 34c. Red is 


dull and easy at 6%y4¢ to Tye. 


Blue vitriol continues irregular and unsettled. Domestic 
manufacturers continue to meet the foreign competition and 
414¢ to 454c is named, as to quantity. 


Chlorate of potash is in steady and fair demand; crystals 
quoted 714c to 7%4c, and powdered, which is reported scarce, at 
8c. 


Citric acid has been reduced by domestic manufacturers 
to the range of Sic to 31%c, without, however, stimulating the 
demand, which is seasonably light. The inside quotation is 
for crystals in barrels. 


Cream of tartar is quiet but steady at manufacturers’ 
prices, or, say, 2244c and upward for powdered, as to quantity. 


Nitrate of silver is again lower, in sympathy with the 
metal, and 3ic is now named for lots of 1,000 ounces and up 
to 3214c for less quantity. ‘This is said to be the lowest range 
of values ever reached by this article. 


Saltpeter, crude, has developed an advancing tendency 
under the influence of light supplies, and the closing quo- 
tations were 354c to 4c. Refined is held and selling at 5c to 
6c. 


Quicksilver is without important change. A fair demand 


is reported at 64c to 65c. 
ESSENTIAL, OILS. 


Anise continues held at the previous range of $1.20 to 
$1.25, but sales are making in a jobbing way only, and it is 
intimated that a firm bid on a quantity lot would be accepted 
at some concession from current quotations. 


Cajeput is passing out to the trade in limited quantities 
at 42c to 55c. 


Citronella has advanced in the interval owing to improved 
inquiry and short supply. For the rather limited available 
supply holders now ask 22c to 23c and 23c to 24¢c for drums 
and cans respectively. 


Cubeb continues steady, with a miderate demand, at 90c 
to $1.00. 


Sassafras is maintained with increased firmness, though 
values are quotably unchanged, natural being held at 40c to 
42c, as to quality and quantity. 


Peppermint is steady in price, with a satisfactory dis- 
tributive trade reported. Bulk oil does not seem to be obtain- 
able below $4.75, while up to $5.00 is asked. Nearly all the 
cheap lots of oil have been taken up and the position of the 
article has improved if anything. 


Wormseed has advanced in the interval and $1.20 to $1.30 
is now named for Baltimore. 


Wormwood shows an advancing tendency, and while $5.00 
will buy in instances, up to $5.50 is asked. 


Wintergreen, natural, is in improved position and prices 
are generally higher, with up to $1.90 now named, though 
$1.70 will yet buy. 

GUMS. 


Aloes, Cape, continue held in steady position owing to the 
prevailing scarcity, but the demand is not very urgent and 
prices do not advance beyond 10c, the figure at which current 
sales are making. 


Asafetida continues to find a fair jobbing outlet and is 
well sustained at 16c to 24c for good to prime quality. The 
jobbing demand is reported moderately active. 


Benzoin continues to find sale in a jobbing way within the 
range of 50c to 80c for Siam and 27c to 85c for Sumatra. 


Camphor is seasonably neglected and the reduction an- 
nounced by refiners to the range of 54%c to 55c for barrels 
and cases respectively has not stimulated the demand to any 
appreciable extent. The reduction in price was made after 
our last issue went to press. 


Chicle is in improved position owing to scarcity; nothing 
appears to be obtainable on the spot or to arrive at less 
than +40c. 


Gamboge has quieted down somewhat since our last, but 
there is no urgency to sell and prices are steadily maintained 
at 62%4¢ to 65e for pipe, and 60c to 62%4c for block. 
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Guaiac is held within the range of 18c to 35c, as to quality, 
and jobbing sales are making within these limits. 


Kino is quiet and nominally unchanged. The wants of the 
trade are being met at 25c. 

Senegal and other mucilaginous gums are meeting with a 
steady, moderate demand at unchanged prices. 


Tragacanth is maintained at the full previous range of 
G7145e to 74c for Aleppo, us tv quality, and sales of jobbing 
quantities are making with considerable freedom. 


ROOTS. 


Aconite is without new feature of interest; sales of Ger- 
man at 10e to 12c. 


Alkanet is jobbing fairly and values are maintained at 
d4e to 6e. 

Dandelion, German, is in improved position owing to slight 
scarcity and quotations are firmly maintained at 744c to 7%e. 


Gentian is firmly held at quotations owing to scarcity. The 
bulk of the sales during the interval were at 4%c to 4%4e. 


Ipecac has further advanced in the interval and Carthagena 
is now quoted at $1.20 to $1.30 and Rio $1.75 to $1.95, as to. 
quality and quantity. An especially increased demand is. 
noted for Carthagena. 


Jalap is firmer and quotations are affected to the extent 
that 12¢c and upward is now named for desirable grades. 


Senega is not especially active, but the market is charac- 
terized by considerable firmness and sales during the interval 
were at 70¢c to 7T5c. 


SEEDS. 


Anise, Italian, is stendy and in moderate demand at 10¢ 
to 1044ce, and German is jobbing at dc to 6e. 


Canary, Smyrna, has developed increased tirmness and spot. 
quotations have been advanced to 444¢ to 4%4c. Sicily shares. 
in the improvement and up to 5c is named on this seed. 


Caraway, Dutch, is well sustained at 5¢ to 54c, though the 
demand is confined strictly to jobbing quantities. 


Celery has lost some of its firmness and offers more freely 
at a slight decline; the inside quotation is now 7l4e. 


Coriander is finding sale in a smail way only at 2%ec to 
3% ec for unbleached and 8¢ to 334¢ for bleached. 


Flaxseed is a shade lower in sympathy with the primary 
market, and whole now offers at $6.00 to $6.50, according to 
quantity; ground held and selling at the previous range of 
3%c¢ to 3\e. 

Millet is in reduced stock and the inside quotation has been 
advanced to lie. 


Mustard offers more freely and California and German 
yellow are both fractionally lower, the former being quoted 
at 444¢ to 444c and the latter at 34c to 3l4c. 


Pumpkin are in reduced supply and the quotation for the 
limited quantity available is now 20c. 





Russia Retaliating for Stand Taken on Sugar. 


Some two years since Secretary Gage made a ruling to the 
effect that since Russia paid her farmers a bounty on sugar 
grown by them which was exported, therefore Russian sugar 
could not be admitted to the United States on the same terms 
as sugars from other countries which did not pay bounty. 
This ruling, it seems, has been the means of prejudicing the 
Russians against American importations and has resulted in 
retaliatory measures on the part of the Russian Government 
which seriously handicap American trade with that country. 
Enoch Emory. an American citizen, who has been residing in 
Russia for many years. and who is the largest American 
wholesale and retail dealer in Russia in general merchandise, 
has come to the United States primarily for the purpose of 
bringing about a better understanding between the mercantile 
interests of the two countries. 

Mr. Emory has his home at Moscow. He has large stores 
along the Amoor. upon Lake Baikal and at different points 
along the trans-Siberian Railroad. He declares that the tariff 
differences between the two countries are particularly dis- 
astrous. When the order of Secretary Gage was promulgated 
the trade with America was in its infancy and was seriously 
checked by that order. As to the remedy to overcome the 
injury wrought Mr. Emory says a commercial treaty is the 
only feasible and speedy way out of the difficulty. 

















